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ee ><" CHICAGO AND CINCINNATI, THURSDAY, AUGUST 30, 1900. (Scenmatnn 
The Leading Fire Insurance Company of America. Incorporated 1819. Charter Perpetual. 
} 
| AEIINA INSURANCE CO 
° 
| WML. KING, Seordtary WM. B. CLARK, President. HENRY E Rees, | A*Hant Seoretartes 
| Cash Capital $ \\l! NORTHWESTERN BRANCH, OMAHA, WEB. 
| Cash Capital, . 4,000,000 00 wo \WIli HW W. P. Harford, 
| Cash Assets, - . > —- 13,019,411 20 > an * aille Asst. General Agent. 
| Total Liabilities, - . 3,861,796 13 § . PACIFIC BRANCH, SAN FRANCISCO, CAL. 
| NetSurplus, - . - 5,157,615 00 =~ SAR, BOARDMAN & SPENCER, 
| Surplus to Policy Holders, - 9,157,615 07 ES ") WO a 
| Losses Paid in 81 Years - 85,641,084 50 » Fist Q > . ap a 
| — AE CHICAGO, ILL., NEW YORK, 
WESTERN BRANCH, | rs 145 La Salle Street. 52 William Street. 


TNA BUILDING, 413 VINE STREET, 
CINCINNATI, OHIO. K 


EELER & GALLAGHER, General Agents. 








COPY.) New York, March The amount and permanence of your income depends on your 
( e lew York, March 12, 1900. 
Hon. John F. Cornell, State Auditor, hold upon your customers. 

Lincein, Nebraska. 


Your hold upen your customers depends on their confidence in you ' 
Dear Sir: In accordance with your instructions of recent date, we have examined the affairs 


and conditions of The Centinental Insurance Company, of New York, more especially the depend 
} business done in Nebraska. We have verified their Annual Statement from the general ledger Thole confidence tn you on thelr experience with the 
and recapitulation books. Each and all of the bonds, stocks and real estate mortgages have companies in which you insure them. 


been carefully examined and the cash and bank statements checked up to date. 


We examined the list of resisted claims, and found only one in the State of Nebraska. This 
| isan old claim. It has been before the courts since 1895, and is now in the Supreme Court, the 
| 
| 





point at issue being the validity of the ‘“‘Iron Safe Clause.’’ 


Protect yourself by giving them 
The system of bookkeeping is complete and concise and the check u each de ent is i 
FO = —— aes “es CONTINENTAL policies. 

We desire to call your attention to three items, viz.: value placed upen stocks and bonds, 
unearned premiums and reserve for contingencies. Comparison of the stock quotatiens 
of to-day and the Company's inventory value shows that the assets could readily be increased 
atleast ten per cent. In the matter of unearned premiums, if figured on the Nebraske basis, 
— —, — = reduced twenty per — — 900,000 grmeve for —- —¥ = 
not requ ata y our statutes. it can thus seen tha’ ie compan red, t 
surplus could readily be increased nearly two million dollars. These facts of themselves are FOR AGENCY APPLY TO 
sufficient te show how conservatively the company is managed. 


way of statistics: which has given usa large and comprehensive nistory ofthecompany. | THR OGONTINENTAL FIRE INSURANCE CO. 


Respectfully submitted. 





JOHN 11. GILCHRIST, | state Examiners. PRINCIPAL OFFICE, 46 CEDAR STREET, NEW YORK. 
WESTERN DEPARTMENT, RIALTO BUILDING, CHICAGO, ILL. 














D. W. C. SKILTON, President. J. H. MITCHELL, Vice-President. 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 





Surplus to Pclicy Holders, $3,222,877.58. Total Losses Paid Over Forty-Four Million Dollars. 
CASH CAPITAL, TWO MILLION DOLLARS. 
Outstanding Losses, $271,196.59 Assets, $5,523,649.70 Reinsurance Reserve, $2,029,575.53 Net Surplus, $1,222,877.9%8 





THE WESTERN AND SOUTHERN DEPARTMENT, 


Northeast Corner Fourth and Elm Streets, CINCINNATI, O. 
THEO. F. SPEAR and GEO. M. LOVEJOY, Asst. General Agents. H. M. MAGILL, General Agent. 


AGENCIES IN ALL CITIES AND TOWNS. 








































THE WESTERN 


UN DERW /RITER. 





| PColumbia | 


INSURANCE COMPANY) 


OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


QO. I. GUNCKEL, 
Secretary. 


BE. M. THREsHER, 
President. 





~ Cooper 


Fire Insurance Company 


OF DAYTON, O, 


H. E. Mean, 
Vice-President, 





Cas. D. Mean, 
President. 


Cuas. W. ScHENE, 
Secretary 





Continental Assurance Company 


OF NORTH AMERICA. 


Cash Capital and Surplus, $260,000.00 
General Offices, DETROIT, MICH. 


ACCIDENT, HEALTH AND PLATE GLASS 
INSURANCE. 


Write for circulars on New Up-to-Date Accident 
and Health Policy. 
Pay 104 WEEKS for ACCIDENT: 26 WEEKS for 
/CKNESS, and eovering over 200 diseases. 


ACTIVE AGENTS WANTED. 








OHIO’S LEADING AGENCY COMPANY. 


Cincinnati Underwriters 


COMPOSED OF 
EUREKA SECURITY 
Fire and Marine Insurance Co. | Fire Insurance Company. 


ORGANIZED 1864. 
| CAPITAL $100,000. 





ORGANIZED 1881. 


ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,769. 


SURPLUS $191,199. SURPLUS $186,910, 
COMBINED STATEMENT. 
Capital $250,000, Assets $572,092.80. 








Cinclnat! OMe, - $29 Pike Big. | y, . orien rrentent panbinaaniays 
Cleveland Office, - - 224 Hickox Bldg. | _ ADAM BENUS, Seusetady. Cincinnati, Ohio. 
FIRE UNDERWRITERS AGENCY | INSURANCE 


OF THE 


National Insurance Company, 


OF CINCINNATL 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W PoHLMaAN, E. W. Burnet, 
PRESIDENT. SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


NATIONA COMPANY... 


OF OINOINNATI, OHIO. 


General Insurance — State of Ohio Only. 
| 





|G. W. PoHLMAN, E. W. Burnet, 


PRESIDERT. SECRETARY, 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 











An Quio Company. 
— THe 


WASHINGTON 


(FIRE) 
INSURANCE COMPANY of Cincinnati, 0. 
PAID-UP CAPITAL, - - = $150,000.00 


ano HAS Mer evenYosuicarionron O4 YEARS. 
ACENTS WANTED IN OHIO. 


WAT’L HENCHMAN DAVIS, President. 


CHARTERED 1836. 








E. F. WEISS, Vice President and Secretary 


TEUTONIA 


Fire Insurance Company, 
OF DAYTON, OHIO. 


'NCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


MR cdwhsiac dicks bactmigctescadlakedecsdeudalendscaace $558,795.00 
NET SURPLUS (over Capital and all Liabilities)........ 877,807.00 





EDWARD PAPE, President. T. A. LEGLER, Vice-Pres't. J. LINXWEILER, JR., See’y. 





OhioFarmers Insurance Company 


as follow 


Net Cash Surplus 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January 1st 1900 of $1,088,255.16, reserved 


s for the protection of policy-holders : 
Reeervé for re-ineurance, . . see ee eee eo we oe $888,078.81 
Reserve for Losses and all other Liabilities, . . . 1. « »« « « 65,854.44 
ae. a ee ee ee ee a 134,321.91 
6) 6s. 4 6b a Od oe $1,088,255.16 


©” JAS. ©. JOHNSON, Presivent 
O. 8. WELLS, SeoreTaRy 


ORCANIZED IN 1848. 


| 
| 
| 

















THE WESTERN 


UNDERWRITER. 





J. W. CHAMPLIN, pacsivenr. W. FRED MCBAIN, sec’y ano manacen. 


MICHICAN’S 
LEADING COMPANY. 


CRAND FIRE INSURANCE 


COMPANY, 


R A fe i D S CRAND RAPIDS, MICH. 
NEW AMSTERDAM CASUALTY 00., 


149 BROADWAY, NEW YORK CITY. 








LIABILITY INSURANCE, 
BURGLARY INSURANCE, 
PERSONAL ACCIDENT INSURANCE, 
INDUSTRIAL ACCIDENT INSURANCE. 


a] 











Edward V. Loew. Pres. 
William D. Chase, Vice-Pres. 
Joseph D. Redding, 2nd Vice-Pres. 
Geo. C. Pratt, Auditor. 


The Western and Southern 
Life Insurance Company 


OF CINCINNATI, OHIO. 
PAID-UP CAPITAL, - - $100,000.00 


PRANK CALDWELL, Prest. W. J. WILLIAMS, Secy. 


Geo. M. Hard, Treas. 
Charles T. Hopper, Secy. 
E. Victor Loew, Jr., Asst. Secy 





t=GOOD LIVE AGENTS WANTED. 


ESTABLISHED 1822. 


Rational 
Assurance 
COMPANY oriretana. 


THE PREMIDPR IRISH COMPANY 
IN AMERICA. 


UNITED STATES BRANCH: CEORGEE. KENDALL, Manager, 


HARTFORD, CONN. 











M. M. BELDING, Pres. CHAS. S, WHITNEY, V-Presd. Mangr 


JOHN NAPIER, Sec. 


American Union 


Life Insurance Co., 
Bowling Green Bldg., NEW YORK. 


ISSUES UP-TO-DATE POLICIES. 
MAKES LIBERAL AGENCY CONTRACTS. 


GIDEON P. MACKLIN, Gen’! Agent | J.LEROY COHAGAN,Gen’l Agent 
308 ¥ orest Ave, DAYTON, O. ZANESVILLE, O. 





—_———_—_———_ THE 


Metropolitan Life Insurance Co. 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America.” 





Is represented in all the Principal Cities of the United States 
and in Canada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $700,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 
AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
and acquire a complete knowledge of the details of the business by diligent study and 
—— experience, can, 7 ers oy! his capacity, establish his claim to the 

ighest position in the field. It is within his certain reach. The opportunities for 
merited advancement are unlimited. All needed explanations will be furnished upon 
application to the Company’s Superintendents in any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, New York City. 





OFFICERS. 


J. J. Tompson, Cas’ je~ and Ass’t Sec’y. 
JAMES S. RoBERTS, Ass’t Secreiary. 
AMES M. CRAIG, Actuary. 
ON. STEWART L. WooprorpD, Counsel. 
A. H. KNIGHT, Ass’t Medical Director. 


OHN R, HEGEMAN, President, 
ALEY FISKE, Vice-President. 
GEORGE H. Gaston, 2d Vice-Pres’t. 
GEORGE B, WOODWARD, Secretary. 
THomas H. WILLARD, Medical Director. 





ORDINARY and 
INDUSTRIAL 
LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES * TO TO. 
\ Policies Easy to Sell. 
| Amounts $15 to $100,000. 


GIBRALTAR / 


LAL, 


AGENTS WANTED. 


_— 


| The Prudential Insurance 
Company of America. 


JOHN F. DRYDEN, Pacsivenr. 
Home Office, NEWARK, N. J. 


HENRY BOHL, Sup’t of Agencies, Ohio and Indiana, COLUMBUS, 0. 


Manhattan Fire Instrance Company, 


OF NEW YORK. 


CHARTERED 1869. 





ASSETS. 


Government bonds and cas LS Pe 
pe), . — in process of adjust- 
: yp NIG tcntinces cep ncocnccceses 
Premiums in course of collec- ta Re-insurance reserve.......... 292, 
sseceeeeeceecee 364,001.92 | All other labilities............. 
‘akin Surplus pdeln chaps 


LIABILITIES. 
Capital stock.... 


isanks doses 5 
24,956.31 
#924,956.31 


Daniel Myers, President. J. W. Durbrow, Secretary. 
C. B. Squire, General Manager. 


No overhead writing. All business transacted through authorized agents. 


LONDON GUARANTEE AND ACCIDENT CO. 


(LIMITED) 


OF LONDON, ENGLAND. 





HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 
A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 


ORGANIZED 1869. 
CONKLING, PRICE AND WEBB, 
Gen’! Agents Illinois, Missouri and Indiana, 
New York Life Blég., Chicago. 


CHAS. L. RAYMOND, 
Gen’! Agent Michigan, 1229 Majestic Bidg. 
Detroit. 








in sis GERMAN 
ey — Metropolitan Plate Glass | 
wn ib ile INSURANCE COMPANY Fire Insurance Company, 


OF NEW YORK. 


THE WESTERN UNDERWRITER. 











OF WHEELING, W. VA. 
CHARTERED 1874, 


Oldest New York Company in its Line. 
ORGANIZED IN 1867. 


Nee a IOs cog menus, | Cash Capital, $100,000. Net Surplus, 114,252.39. 


Capital & Net Surplus, Jan.1,1900, 330,621.41 











EUGENE H. WINSLOw, President. cra — P 
DANIEL D. WHITNEY, V.-President. WM. F. STIFEL, President. 


S. W. BurTON, Secretary. 











‘ 0 F. RIESTER, Secretary. ANTON REYMANN, Vice-Pres’t. 
—-—~ GEO. H. OLMSTED & Co., — State 
FRANK J, MACKLIN, Columbus, f Agents: S. W. RICE, Special Agent. 
INSURANCE COMPANY 


OF THE 


EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 
ian tmateiemenoum | | STATE OF ILLINOIS, 


Original and Leading Liability Company. ROCKFORD, ILL. 


ALLFORMS OF LIABILITY INSURANCE. 
7 ee One of the fortunate Fire Companies this year. 


ACCIDENT AND SICKNESS POLICIES. cast é , 
Loss ratio for first six months of 1900 under 50 


TOTAL AVAILABLE RESOURCES, - - = $5,598,320.00 per cent 





eeeeee 


GENERAL AGENTS! ° ° ° . 
B. M. & GEORGE D. ALLISON, Southern Ohio, West Virginia, Tennessee. — Writes Fire, Lightning and Tornado 
* 39 East Third oe Oo. 
N , 208 Superior Street, Cleveland, O. 
ROBT. ZENER Con Tiina ond Kentucky, Talbott Block. Indianapolis, Ind. Insurance. 


GEO. A. GILBERT, Illinois, Iowa and Nebraska, 184 La Salle St., Chicago, Ill. 


GEO. F. PENFIELD, Secy. : ~ : Rockford, Ill. 
W. H. FULLER, Ohio State Agent, : > Cleveland, Ohio. 





Established 1865. 
OLDEST IN THE WORLD. SUN THE 
i 


Frankfort Marine, Accident and Plate Glass 


INSURANCE Insurance Co., 









() F EF | C E OF FRANEFORT-ON-THE-MAIN, GERMANY. 
: “— , Employers and Public Liabilities,, Elevator Insurance, Workmen’s 
aoa LONDON ah OF LONDON. Collective, Individual Accident, and Plate Glass. 


| For the security of Policyholders in the United States of America, 
Chief Office in the United States, No. s4 Pine Street, New York. | a deposit has been made in the State of Massachusetts, of $200,000.00 


ae ID bee in United States Bonds. 
igoth YEAR OF ACTIVE BUSINESS EXISTENCE. 
'LCTEDN DED TMENT ™ —e 
WESTERN DEPARTMENT,171La Salle St., CHICAGO, ILL. Min iid Oe, Teed Meie te, 


FAGENTS WA NTE D. F. G. VOSS, MANAGER AND ATTORNEY, 


UNITED STATES DEPARTMENT, 








Sist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 








EE ce a ET EO SE me LS $9,427,328.29 
ESR TARANTO A TO 4,776,050.60 
ESTERS. 57 GARD Ca 4,651,277.69 
Cincinnati General Agency: Northwestern Department : 


J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, | 205 LA SALLE STREET, - - - CHICAGO. 


Tennessee, Arkansas and West Virginia. vee Sn Jonw V. THOMAS, } Asst Secretaries 











THE WESTERN 


UNDERWRITER. 





The Obio General Elgency 
AMERICAN INSURANCE C0. -----.----- of Newark, N. J. 
UNITED STATES FIRE INSURANCE CO. °° > > Of New York, ¥, Y. 
ALLEMANNIA FIRE INSURANCE C0, - - - - - - - of Pittsburgh, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St. 
Agents wanted at desirable points. CINCINNATI, OHIO. 


Remember: The Ohio General Agency is a Home Institution. 





a 








Is the prime factor that per- 
vades all features of Union 
Mutual policies. 


PROMPTNESS 


Without it, protection is of lesser value. With it, money reaches 
beneficiaries in the shortest possible time. 
Never a moment's unnecessary delay; such are Union Mutual 
methods always. 
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UNION MUTUAL LIFE INSURANCE CO. 


PORTLAND, MAINE. 

Good Territory Realy for Good Agus 
Fred E. Richards, Pres.; Arthar L. Bates, Vice-Pres. 
84 Adams St., Chicago, Il. 


SCOFIELD, rok Am. Tract Society 
or y. 


as 


pol tps CHASE, Supt., 
EDSON D 


Address von 
Bldg., 150 Nassau St., 


New 


DO OO OOO VPP I ITY 








A Ahr br lartantaiertentatatttaxty> 


te 
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CERMANIA 


| E.G. HALLE, Manager, 


LIFE AGENTS! 


Take The Life Underwriters’ Supplement 


As an auxiliary to your regular insurance paper. 


Prepared especially for the field man. 
exclusively. 


Treats on Life Insurance 
Semi-technical and educational in 
character. NO NEWS. 


MONTHLY 


$1.50 PER YEAR. 


164 La Saliec St.. a 


CHICAGO, Iles 





FIRE INSURANCE 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899. 
Cash Capital 


Svbdbubdd sda tek (dup cebu ch stvondn thew 64 e6acdeeesdbes beededudeeeel 000 .04 
Reserve for Unearned Premiums .....................ccscccccsccccccceeccee 1,506,907.4V 
Reserve for Losses under —aeaAR pretn dnt qhesé UMenWevasssAsesCenarsdesae OL. 
Reserve for all other claims. veakea asian 35,823.11 
te ctancebasasnreapedénedsicane EDS a EF SES > ee * 2,093,713.39 

ET hs naaninh thy as dabei csbn ds enpdontdecepgrndeb bet beoeibalaal i 713,945.01 


President. 


CHARLES RUYKHAVER, Secretary. 
Gustav Keur, Ass’t Secretary. 


WESTERN DEPARTMENT, 


Royal Insurance Bldg., Chicago, IiL 
H. W. CLAYTON, State Agent, Troy, 0. 


HUGO SCHUMANN, 


. Von BE b Mess ‘ 
Pa. Vou BasnurE } vice-Presidents, 


GEo. B,. EDWARDS, 





1850 The United a Life Insurance Co. 1900 


IN THE CITY OF NEW YORK 


OFFICERS 
GEO. H. BURFORD, President A. WHEELWRIGHT, Secretary 
GEO. G. WILLIAMS, Vice-Pres. J. L. KENWAY. Asst. Secretary 
C. P. FRALEIGH, 2d Vice-Pres. WM. T. STANDEN., Actuary 
RICH'D E. COCHRAN, ARTHUR C. PERRY, Cashier 
3d Vice-Pres. JOHN P. MUNN, Medical Director 


FINANCE COMMITTEE 
GEO. G. WILLIAMS, > Pres, Chem. Nat. Bank 


JOHN J. TUCKER, ‘ Builder 
E. H. PERKINS, Jr., Pres. Importers’ and Traders’ Nat. Bank 
JAMES R. PLUM, i , . Leather 





Active and successful Agents wishing to re me this Company may com- 
municate with RICHARD E, COC » 34 Vice President, at 
the home office, 277 en New York. 


INSURANCE 
COMPANY, 


THE AMERICAN FIRE 


Philadelphia, Pa. Americanus Sum. 





CASH CAPITAL, ° 


J = a 
Reserve for Reinsurance and all other claims, 
Surplus over all Liabilittcs, -« «+ «= -« 


- « & 500,000.00 
. 1.727.506.62 
385,934.56 


TOTAL ASSETS, JAN. 1,1900, $2,626,441.18. 


THOS. H. MONTGOMERY, President. 
WM. B. KELLY, Genl. Manager, 


NELSON B. JONES, 
Special Agt. for Michigan, Lansing, Mich. 


RICHARD MARIS, Sec’y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. 


CHARLES L. HECOX, 
Special Agt. for Ohio, Columbus, Ohio. 





4 


INCORPORATED 18866. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 








uC 


The Largest and Most Successful Fire Insurance Company in the West. 


en RAs Pe ore Le Pree errr ee eo 15 

RS cs 00 oi kU Si cay 000 bka cod cen tbacdade teat 200,000 00 

vf NS. Ur. ANC é Company Liabilities, incheding- celmOMEOMe® ooo 086s iis ices sccccsoere 1,957,311 53 

THe New Pouicy GUARANTEES pF eee Te rr eee ee ee 1,288,882 62 


Henry B NEW FORK. L. Halsey, 


x te Me ty a ——_ = hemi eel, 
LOANS AT 5S PER CENT. P J. Giffin. Sec.; Fre ackel. Asst, 
S32 Sec M. W. Torrey, Actuary; 
Agents Wanted in Unoccupied Territory. face, 'Supt Agencies, 
R. P. WOODS, Mgr. for Ohio and Kentucky, 222 W. 4th St., Cincinnati, 
F. L. MORRELL, Mgr. for ies Iinois, Chicago. 
OF. KENTUCKY 


MUTUAL LIFE "22%%ss 


GEO. W. MORRIS, President. W. W. HITE, Vice-President, 
DAVID MERIWETHER, Secretary. JOS. PETTUS, Treas. 
Home Office, Louisville, Ky, 
ED eh as wnnsnas a eilks Maadddconde coats $2, 939,283.23 
92,590.23 
3,485,364.74 
$200,000 in Thee ena eeaited with the State Treasa | 
Benefit of all Poli -hold a 
and approval ce ~ > : a All claims paid promptly upon receipt | 


ROBERT —_ State Agent Ohio, and Kenton & Campbell Counties, Ky. 
© Building, . CINCINNATI, OHIO. 
c. F. WEIFrLn General Agent, 715 The Cuyahoga, Cleveland. 


EXTENDED INSURANCE, . . 


PAID-UP VALUES AND . . Cc. 0. COLLMAN, Pres. WH. TREMBOR, Sec. 


HENRY BAIER, V.-Pres. F. M. GUND, Asw’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 


Dr. W. B. 





NO OVERHEAD WRITINC. 


LANCASHIRE “company 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 


TOTAL UNITED STATES A*®SETS. 
NET SURPLUS... ; 





IN 
SURANCE CO. THE 


.. 82,260,766 
sical 614,157 
Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 
WESTERN DEPARTMENT, 
218 La SALLE ST., CHICAGO. 
CHAS. B. CILBERT, Manager. JAMES C. CORBET, Ass't Manager. 





ee ee 


H. M. GIBBS, Special Agent Ohio and W. Va., 
H. M. WARDLE, Special Agent Michigan, 


Columbus, O. 
Detroit. 





THE WESTERN 





UNDERWRITER. 








INSURE IN A HOME INSTITUTION, 





Than which there is none better or more worthy, the 


FEDERAL LIFE INSURANCE COMPANY, 


An Illinois Legal Reserve Company, organized by western men and western money. 


standard forms of life insurance. 


Writes all 


Its continuous life endowment policy—which is copyrighted and 


written only by the Federal Life—is the most equitable and attractive insurance policy ever offered. It 


protects the family in case of death and benefits the insured during life. 


Literature mailed on application. 


CAPABLE AGENTS WANTED. 


STATE AGENCIES: 
Marquette Building, Chicago. 
Mack Block, Milwaukee, Wis. 
Carew Building, Cincinnati, Ohio. 


HOME OFFICES: 
MARQUETTE BUILDING, CHICAGO. 


ISAAC MILLER HAMILTON, President. 

D. B. AINGER. Vice-President and Tre asurer 
J. C. DENISON, Secretary. 

R. M. WILBUR, Assistant Secretary. 





CONDENSED STATEMENT OF THE EIGHTEENTH ANNUAL REPORT OP 


THE 

. 
Kansas Mutual Life Insurance Company. 
Assets, : $436,026.14 
Liabilities, Policy Reserves, $250,091.90 
Liabilities, Miscellaneous, 26,011.62 

Total, 276, 103.52 

Surplus to Policy-holders. 159,922.62 
Total paid to Policy-holders to date, 1, 327,671.56 


Insurance in Force, 10,213,493.00 

Under the stringent life insurance laws of the State of Kansas every 
policy issued by the Kansas Mutual Life Insurance Company is registered 
in the office of the Superintendent of Insurance, and a deposit amounting 
to the full reserve on each policy is made with the State before the policy 
is delivered to the insured, thus furnishing absolute and unquestioned 
security. 

Reliable agents wanted in Illinois, Missouri and Kentucky. 

For rates and other information address 


J. P. DAVIS, President, Topeka, Kansas. 





L. J. BONAR, President. EB. G. ROBINSON, Secretary. 


THE ULTRA- STANDARD LIFE 
INSURANCE COMPANY, 


MANSFIELD, OHIO. 





Provides Temporary Life Insurance for Ultra-Standard Risks at a Mini. 
mum of Cost, and is the Cheapest Absolute Protection on the Market 


The only Strictly Scientific Form of Assessment Life 
Insurance Extant. 


Age 25, $4.12; age 35, $4.42; age 45, $4.75; age 55, $8.00; age 65, 
$23.00, etc. To see how it is done, ask for circulars. 


AGENTS WANTED EVERYWHERE-IN OHIO. 


Costs per year: 


The Largest Fire Insurance Company in Germany. 


MAGDEBURG... 


o=——FIRE INSURANCE CO. 
OF MAGDEBURG, GERIIANY. 





ESTABLISHED 1844, 


United States Branch. Magdeburg Building, 7° William St., N. Y. 





PAUL E. RASOR, mawnacer AD. DOHMEYER, Ass‘t Manacen. 





ORGANIZED 18638. 


Phenix Insurance Company 


OF BROOKLYN, 





INSURES AGAINST LOSSES BY 


Fire, Windstorms, Tornadoes, Cyclones and Lightning. 





Western and Southern Department, 205 La Salle Street, Chicago, IIL. 





J. H. LENEHAN, . e 
CHAS. R. STREET, « e 


General Agent. 
Asst. General Agent. 





The NORTHERN CENTRAL 
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RATE SITUATION IN THE WEST. 

Fire underwriters notice a decided stiffening 
in the rates in anti-compact States, which they 
attribute to the independent action of a major- 
ity of companies in “standing out for a higher 
tariff.” 
to rates, even if it is slow. Many individual 
risks are being renewed at rates considerably 
in advance of last year’s tariff, but while every 
little counts there is not much satisfaction to 
be derived after all in these isolated cases. 
In 1896 rates reached their maximum in the 
agency field. They were so far in excess of 
the needs of the time that when they began to 
go down, they went too far. These low rates 
combined with immoderate losses, have pro- 
duced the conditions prevailing during the last 
two vears. 

On the evening of April 20, the Chicago 
managers held a quiet conference at the Unicn 
League Club to discuss the situation, with the 
view of proposing remedies if necessary. The 
discussion occupied a wide range, and was 


No doubt there is an upward tendency 


often backed by the necessary statistics to con- 
clusively prove the startling statements made. 
It was conceded on every side that a liberal 
advance in rates was necessary to bring about 
improved conditions. But the flat advance was 
relegated to the rear as obsolete. The under- 
writers do not hope to recoup by that arbitrary 
method for which there is no explanation. 

A preliminary statement of the work of the 
Union’s sub-committee on unprofitable classes 
was made at this meeting and it was announced 
that the question would be specially treated at 
the Niagara Falls meeting September 11. It is 
to the results of this work that the increase in 
rates must come. 

Everywhere it is admitted that the prevailing 
rates are too low, except possibly on the pre- 
ferred classes, while throughout the United 
States it is generally believed that)losses are 
abnormal. English home office managers on 
the other hand do not believe ‘that the losses 
are far above the normal and hold that only 
an increase in rates will meet the measure of 
loss they are compelled to pay under their 
contracts. But in spite of this opinion, ex- 
pressed by the American representatives of for- 
eign institutions, there is to be no general ad- 
vance. 

The leaders of the affiliated companies are 
proposing to sail as close to the wind as possi- 
ble in the matter of rates as long as there is a 
faction paying excessive commissions for pre- 
ferred business. The present situation has 
grown out of the fight between these two 
classes of companies. Neither is disposed to 
give in to the other. The associated compa- 
nies represented in the Union have for years 
controlled the rate machinery, with the non- 
associated companies content to accept the 
tariff without comment except such as might 
be made through state and local rating or- 
ganizations to which they might be contrib- 
utors. 

The late John C. French, president of the 
New Hampshire, when invited to join in com- 
mission movements, invariably replied that he 
was willing to agree upon a maximum ex- 


pense for conducting the business, but would 
not tie up his company to any stipulated re- 
numeration for agents. “What I pay my 
agents,” he often said, “is nobody's business.” 
This is more or less the position of all compa- 
nies termed non-union. 

The theory has often been advanced that 
there can never be stable tariff organization 
with unrestricted commissions. This is the 
theory of the union companies. Each faction 
operates on its own platform, and both are nec- 
essary for a healthy and legitimate competition. 

It is estimated that the average rates in this 
country are 25 per cent too low. 

SEPARATION 


A SECONDARY ISSUE 


The paramount issue of separation appears 
to be lying practically dormant in the shadow 
of the greater and more vital, if not more 
absorbing and exciting, issues which are now 
before the fire underwriters. 

The anticipated failure of the “Agreement 
of 1900,” if anything, has made matters in the 
West more unsettled than before and appears 
to have dissipated the idea that the so-called 
eastern contingent, or home office men, would 
noticeably increase their powers and super- 
vision over the West. Notwithstanding the 
fact that this movement has subsided it has 
undoubtedly had a good general effect. The 
noticeable thing about separation is that there 
is hardly a union special agent in the middle 
western field who is now pushing separation 
vigorously, where two or three months ago in 
each State there was at least a small body of 
men who gave most of their time to it. While 
the field men have doutbless been driven into 
this apathy or inattention largely on account 
of the heavy losses, to adjust which has taken 
much of their time, it is quite plain that the 
managers also have been directing their 
thought in other channels, notably toward the 
important issue of unprofitable classes. 

That there must be an increase in rates is 
conceded, but when it comes it will probably 
be made in a manner different from any here- 
tofore. It will be rather a readjustment of the 
basis rates for classes than a flat percentum 
advance on the gross. Everything points to 
the probability of unprofitable classes being the 
principal issue before the members of the 
Western Union at the next meeting. And this 
question may easily be considered a much 
more important one than separation, inasmuch 
as it is one of the vital principles of the busi- 
ness, 


whereas separation is but a question of 
practice, or method. 





Kuebler on Total Losses. 
George J. Kuebler’s bulletin, defining a total 


He 


predicates his comment upon the decision of 


loss, has attracted considerable attention. 


the Minnesota Supreme Court in the case of 
Larkins vs. Glens Falls, where the city ordi- 
nances prescribed fire limits and forbid repairs 
of a building within such limits where dam- 
aged to the extent of 50 per cent of its value. 
This was a case where the building inspector 
refused to issue a permit for rebuilding. The 
assured claimed a total loss and collected it. 
Mr. Kuebler believes that such cases can be 
successfully contested and quotes from a num- 
ber of court opinions to support his views. 
One of the most important quotations is “if 
the effect of an ordinance is to deprive a 
plaintiff of property rights, it is illegal.’ This 
contention was wholly overlooked in the Min- 
nesota The court in decision 
went to that it had no other 
course open but to decide against the company, 
leaving the inference that the decision might 
have been materially different had other ma- 
terial points been raised. Mr. Kuebler is a 
young Chicago lawyer, who has been making a 
special study of fire insurance. His bulletins 
evidence skillful handling. 


The veteran actuary of the 
surance department, August F. 
this week. 
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LOCAL AGENTS IN 


NATIONAL MEETING AT MILWAUKEE. 


SESSION, 


Reports of President Woodworth and Secretary 
Holmes— Recommendations Made as 
to Brokerage Business and 
Sole Agencies. 


Milwaukee, Wis., August 30.—(Special.)— 
Local agents in large numbers are gathering 
to attend the National Association of Local 


Agents’ annual convention. Many arrived last 
evening and numerous delegations came this 
morning. All indications point to a lively 
meeting. 

The brokerage question looms up as the most 
important, with -agency 
second. The Milwaukee 


excellent entertainers 


limitation close 


'g 


as a 
agents are provi 

President Woodworth rapped the gavel soon 
after 10 o'clock. Mayor Rose of Milwaukee 
extended the formal greeting, to 
sponse wes made by Thomas H. Geer of Cleve 


land. 


which re 


President Woodworth's Report. 


President Woodworth, in his report, said in 
part: 

liefore discussing pending questions I wish t 
make some suggestious regarding vverhead w riting 
The law enacted by the companies at our request 
against the evil practice is being fairly well ob 
served. Agents generally are now writing business 
that has heretofore been written at managerial! 
ottices. There are agents, however, some of who 
are vociferous in their condemnation of overhead 
writing, who disgrace themselves and imperil the 
whole agency system and their own livelihood by 
writing in the fields of other agents. Such conduct 
is as inconsistent and despicable as that of the 
managers of their companies who permit them to 
do it. Such agents and managers belong to the 
class of greedy, short-sighted individuals who 
while believing in good practices for others, will 
themselves sacrifice every obligation for a petty 
present profit. 

The best course 


: to be pursued with overhead 
writers, whether i 


companies or agents, is to 
promptly ask them to cancel the insurance writ 
ten. If the request is not complied with imme 
diately the matter should be laid before the state 
grievance committee, who will usually be able to 
correet. the wrong. When deemed advisable the 
aid of the National grievance committee may be 
invoked. Nothing deters wrong-doing effectu 
ally the prompt exposure of offenders. Duty 
and self-interest should constrain managers, field 
men and agents to be active in assisting the asso 
ciation to enforce the rule against overhead writ- 
ing by securing and furnishing evidence of 
infractions of which they are cognizant. 

No agents are more valuable to our association 
than those located in the villages and country. 
Their influence with companies and legislators is 
much greater proportionately than that of the 
average city agent and we must not allow them 
to get the impression that our organization, while 
benefiting city agents, is of no value to them. 
A rigid enforcement of the law against overhead 
writing will do much to increase our strength 
in the villages and country. The National 
ciation may always be depended upon to show 
especial interest in this class of agents and our 
officers are ready and willing to do all that can 
be done in their behalf. 


so 
as 


all 


asso- 


Rating and Classification. 


There is nothing that I wish to add to what I 
have heretofore said on the subject of rates, ex 
cept to remind you that there is as much injustice 
to the insuring public in rates that are too low as 
in rates that are too high. 

Absolutely fair rates are demanded by both 
principle and policy, but as you well know they 
are impossible to ascertain or maintain. This fact, 
however, does not excuse rate making powers from 
the employment of every known means to approxi 
mate equitable rating. Predicating rates upon 
anything less than a general classification of the 
experience of the companies as a whole is unscien 
tific guessing, for which there is no warrant or 
excuse in these days. The classification of the 
business is what the manager needs to point out 
the danger-line and what the agent needs to 
satisfy’the policyholder that he is not contribut- 
ing more tban his share. An agent who can ex 
plain to a complaining premium-payer why his 
rate is “so high” is doing much more for him 
self and the business than the one who con 
fesses his ignorance or gives the impression that 
rates are fixed in accordance with the whims 
or greed of some man or group of men represent 
ing a bloated corporation or that great political 
bogey, the “Insurance Trust.” It is practically 
useless to tell the average policyholder and voter 
that it is oppressive legislation and careless and 
indifferent property owners that makes rates high, 
unless we can back up the assertion with incon 
trovertible statistics. Nothing will do more to 
educate the ignorant and thoughtless agent and 
policyholder in the economics of insurance than 
systematic classification. 


Commission and Brokerage. 


wants more income and wants it 
now. Insurance agents are no exception to this 
rule. We theorize against high commissions and 
generally practice the taking of all we can get, 
without considering the consequence of such ac 
tion. This is perfectly natural and usual, as most 
men accept all that is offered for their services 
without question. If such a course on the part of 
agents is reprehensible, what might be said of 


Everybody 








8 


managers who buy poor hungry premium-pullers 
with high commissions, which do not increase the 
personal profit of the managers nor result in any 
permanent advantage to their companies? We will 
not discuss the suggestion that our association 
should pledge its membership net to accept high 
commissions. Such action would evidently an- 
tagonize all classes of managets in a large sec- 
tion of the country, and the idea, at present at 
least, is too nebulous for us to profitably con- 
sider. When managers who are determined to 
pay high commissions find no agents in the busi- 
ness willing to accept their offers they will ap- 
point some more agents of a greedier breed. Ver- 
haps the high commission disease could be cured 


by a further reduction in rates, but as the disease 
at present is much more popular than such heroic 
treatment would be, we had better not consider 


that remedy. 


New Plan Is Suggested. 


To the large number of beautiful, impracticable 
plans for settling the commission question I will 
add one more, which, however, I am prepared to 
withdraw in favor of any other suggestion more 
feasible... My idea is a graded commission. based 
upon the relative cost to the agent of doing the 
business. Proper rating aims at the same _per- 
centage of profit on all classes, and if the expense 
of doing the business -is equitably spread the 
small premium must pay a higher rate of com- 
mission than the large one. A commission of, say. 
10 per cent upon manufacturing risks and special 
hazards of all kinds, of, say, 15 per cent upon all 
other risks except dwellings and household furni- 
ture, and, of, say, 20 per cent upon dwellings and 
household furniture, or an equivalent to these rates 
upon a contingent basis, would, I think, be fair for 
all concerned, and would have a tendency to dis- 

» the rebate fiend and baffle that ogre, the 





Evil of High Brokerage. 


High commissions do not worry agents as much 








as do high brokerages—paid to the other fellow. 
When we broker a risk ourselves a high rate of 
brokerage is quite acceptale. In discussing the 
brokerage question it will be well, perhaps, to first 


consider the why and wherefore of the broker. I 
think we may define a broker in a general way as 
one who places business in companies which he 
does not represent. There wus a time when the 
buyer sought the seller, even in the insurance busi- 
ness. Transactions were smaller, time less valu- 
able, and all business conditions much simpler than 


now. The evolution of trade has reversed the 
order. The seller now seeks the buyer, and the 
needs of the assured having become larger and 


complicated he often finds that time, trouble and 
sometimes money can be saved by accepting the 
offer of some one man or firm to procure for him 
all the insurance required. The offer bing ac- 
cepted, that man or firm becomes the broker of 
the assured, either to place the whole line, if he 
represents no companies, or to place part of the 
line if he represents companies but not enough to 
earry it all. 

. Practice Is General. 


I am not entirely familiar with the conditions in 


all parts of the country, but it is my impression 
that the practice of brokering large risks quite 


generally obtains. Accepting this as the case, and 
that the method is a labor-saving one and in line 
with the economic development of the business, I 


think the legitimate operations of the practice 
cannot be eliminated. The largest proportion of 
the brokerage business is transacted by local 


agents, and should our association declare against 
the practice we would condemn ourselves. Such 
action would also antagonize a large number of 
¢ ies that believe that the broker: system 
i legitimate development of the business. We 
cannot draw the line against foreign or non resi- 
dent brokers because that would prevent the plac 
ing of business by an agent-broker On property 
outside of his own territory. It would be unayait- 
ing to limit the payment of brokerage to duly 
authorized agents, because dummy agents are 
easily made. 

Is there any reasonable objection to brokerage 
per se? Are not the evils suffered from this source 
the abuse of the system rather than its legitimate 
operation? Brokerage is either a natural develop- 
ment or it is not. If demanded by business con- 
ditions no action of ours would destroy it. If it 
is a parasite it will languish and die if deprived 
illegitimate sustenance. 











Non-resident Business. 


It seems to me a fair general proposition to all 
concerned, that a non-resident property-owner give 
his insurance to an agent or broker of his own 
town to place, and that the agents in the town 
where the property is located shovld allow the 
placer a brokerage upon what they write for him. 
Against the men, whatever their titles or positions 

whether they carry their offices in their hats or 
represent in some capacity one er more companies 

who say to the assured that the agents who 
write in accordance with tariff rates and rules are 
robbing them, and secure the business by cutting 
rates and “improving” the forms, we have a just 
grievance; and we most emphatically declare that 
managers who furnish the proof to the assured in 
the form of policies in their companies, that the 
eut-rate and form-juggling brokers can do better 
for them than their neighbors, the local agents, 
are demoralizers of the business, inciters of hostile 
islation, and are not the frieads of local agents 
or the supporters of the American agency system. 
These abuses are an outrage upon local agents 
and a menace to the agency system that some 
practice but none have the effrontery to excuse or 





defend. No one will openly oppose our effcrts to 
correct them. 

The subject of brokerage has given me more 
thought and anxiety than ail the other questions 


before us. I know from bitter experience, of the 
loss of business because of the organization of 
trusts and from the competition of rate-cutting 
brokers, and no man is more anxious than I to see 
the rights of agents maintained and their in- 
comes increased. I am sure that my recommenda- 
tions under this head are as strongly in the 
agents’ favor as justice. consistency and feasibility 
now warrant. 

In my opinion we should recommend to agents, 
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local boards and all other associations of agents: 
First—That they decline to write for nou-resi- 
dent brokers upon the property of residents. 
Second—That they write for non-resident brok- 
ers upon the property of non-residents and allow 
not os exceed 7% per cent brokerage thereen,. pro- 
vided: 


(a) That the broker offering the business is 
recognized by and is in good standing with the 


Underwriting Association, having jurisdiction over 
the town in which he resides or does business. 

(b) That the rate and form of contract conform 
in every respect with the rates, rules and regula- 
tions of the Liating Association having jurisdic- 
tion over the risk. 

(cj) That a satisfactory stipulation is furnished 
by the broker that he has not giver and will vot 
give the assured any rebate or valuable considera- 
tion for his business, and that the entire line is 
placed and will continue to be placed in accord- 
ance with tariff rates, ruics and regulations. 


Sole Agencies. 


The fact that about thirty of the ablest man- 
agers of the country, the majority of whom un- 


doubtedly favor sole agencies, after months of de- 
liberation, were able to agree upon nothing bet- 
ter than dual agencies for the smaller fieids and 
multiple agencies for the larger cities, proves 
without other evidence that the universal accept- 
ance of our wishes on this question cannot be 
immediately secured. 

It is acknowledged that our association has thus 
far handled the subject of agency representation 
wisely and that our declaration of last year in 
favor of sole agencies and our appeal to com- 
panies to conform to our wishes in this matter, 
have been influential in increasing the number of 
companies operating upon a sole agency basis and 
in reducing the number of agents maintained 
by the other companies. I am sure that there is 
no disposition among us to recede from the stand 
taken upon this question, and in my opinion we 
should make our position clearer by defining the 
phrase “sole agency,”’ and I therefore recommend 
the foilowing as our delinition of the +term: ‘A 
sole agency is the entire and exclusive repre- 
sentation of a company and its subsidiary or- 
ganizations, if any, by one local agent in and 
for a given territory, the limits of which have 
been fixed by that company—the said company 
having no financial interest in the business writ- 
ten by others in any part of the same territory.”’ 








This definition recognizes conditions which cau- 
not be evaded and which must be taken into ac- 
count in any hopeful attempt to put the fire in- 
surance business of the country upon a sole 
agency basis. We should ignore sentiment, preju- 
dice, theories and side issues and consider com- 
pany representation from a practical standpoint 


and one that is absolutely impartial and inherently 
right. We could not consistently condemn a com- 
pany which maintaius two or more direct agents 
and be silent regarding another company which 
maintains indirectly an equal number of sources 
of premium income; nor would any measure of in- 
direction excuse the silence. The methods of the 
multiple agency company and of the multiple 
company have the same effect upon the business 
and bring the same results to those engaged there- 
in; therefore names, organization, capitalization, 
previous condition or relation and years of prece- 
dent are immaterial. It is not a question of means 
and methods—of why it is done, or in what way 


it is done—but a question of what is really done. 
Should Stick to the Principle. 
At this time, in my opinion, our association 


should be content to reaflirm its adherence to the 


sole agency principle, in accordance with the 
definition herein presented, with the exception 
that individuals and other organizations wi!i 


study the problem earnestly and take such action 


as is practicable and reasonable, and with the 
hope that the ideas of all may before our next 
meeting crystallize and determine upon some 


more positive action if it is then advisabie. li 
the work of agitation and in any action favoring 
sole agencies, local agents are urgently requested 
to be cautious, conservative and fair to all. It 
is recognized that individuals and local organiza 
tions can in many instances take more advanced 
ground upon this question than the National asso- 
ciation, but it is hoped that if this is done it will 





be with due consideration of the interests of all 
concerned, and in a way that will not embarrass 
the National body. No agent is too small or 


weak not to do something to help along the sole 
agency idea. The circumstances and opportuni- 
ties of each will suggest what to do better than 
I ean. Effective missionary work can be done by 
sole agency companies in persistently impressing 
upon their local representatives the merits of this 
question and the relative obligations of agents 
to companies of which they are the only repre 
sentatives and to companies which have other 
agents. Many agents do not fully realize that 
from a company point of view a sole agency com- 
pany—all other things being equal—when repre- 
sented by an agent who also holds the commis- 
sions of companies which have dual or multiple 
representation in the same field, expects to re- 
ceive two dollars in premium for each one dollar 
given to a dual agency company, and that the 
same relative proportion will obtain in a division 
of the agent’s business between a sole agency 
company and one maintaining more than two 
agencies in the same field. 








Secretary Holmes’ Report. 

Secretary Holmes’ report was brief, dealing 
largely with the settlement of the Topeka rate 
war. In part he said as to the work of the as- 
sociation : 


Since the last annual meeting this essociation 
has made substantial progress. Forty States and 


Territories are not only organized with a com- 
plete list of officers, with their own constitution 
and by-laws, but almost all of them are ip healthy 
growth with active and far-reaching influence in 
the support of right principles and in opposition 
to bad practices in fire underwriting. 
Within the past year your secretary 


has ad- 
dressed the management of every fire 


insurance 


company doing business in the United States, set- 


ting forth the wishes of this association in re- 
gard to the limitation of the number of agelts 


for each company in each city, and is pleased 
to advise that the replies are not only favorable, 
but nearly unanimous. Some companies have 
made large individual sacrifices in premium in- 
come in their efforts to conform to our wishes, and 
some advertise themselves as single agency com 
panies. We believe that the companies as a whole 
are bending their energies to the sole agency plan 
his reform which will benefit the insuring pub 
lic, companies and agents alike, may be considered 
the dominant influence of our association for th: 
years 1899 and 1900. 

Letters have also been addressed to the com- 
panies setting forth the advantage to company 
and agent of National and state organizations and 
asking their kindly aid in the furtherance of our 
co-operative objects. The replies indicate that the 
companies are friendly and that they will favor 
us in any cause that has the undivided support 
of the National association. This feeling of friend 
liness and co-operation emphasizes the importance 
of some decided rule of the National association 
whereby the conceded right of the National as 
sociation is plainly set forth and corresponding 
limitation on the action of 9 state associatior 
established. 








WILL RETIRE ON SEPTEMBER 1. 
B. W. French, General Agent, and C. B. French 
Assistant, Tender Their Resignation to 
Orient of Hartford. 

B. W. French, general agent of the Western 
department of the Orient of Harford since 
1873. 


, 


has resigned and will retire from its 


service on September 1. C. B. French, assis- 
tant general agent, also retires on the sams 
date. Their resignations were tendered July 
I, to take effect at the convenience of the new 
McIlwaine of the 
Orient, who is in the city, states that the de- 


partment will be continued, and that a new 


management. President 


manager will soon be announced 





Northwestern Meeting on Saturday. 


The meeting of the Northwestern Life of 
Chicago will be held next Saturday, at which 
the members will decide as to its future. Th 
indications are that some company will take 
over the best risks, after a 
and then the 
the hands of a receiver, the same as the Cove- 
enant Mutual. All death claims are 
scaled; that is, the management deducts the 
reserve that should have accumulated, with 
interest. This applies to policies on which 
there is a lien and those which have refused 


It is 


medical examina- 


tion, company be thrown in 


being 


to transfer ta the legal reserve plan. 


held that it would be unfair to deduct the 
lien in one case and not in the other. 
Stewart Goodrell, the receiver of the 


Covenant Mutual of Galesburg, is advertising 
in the Chicago papers, stating that all claims 
must be filed by October 1. 





Frankfort Sues for $500,000 Damages. 


The London Guarantee and Accident, 
Thomas F. Daly of Denver, and W. C. Austin 
also of Denver, have been sued by the Frank 
fort Accident & Plate 
ance Company for damages in the sum of 
$5co0,c00o. The he United 
States Circuit Court in The Frank- 
fort alleges that the defendants entered into 
The suit 
grows out of the examination by the Colorado 
department in which Austin assisted. 


Marine, Glass Insur- 


entered in 


Denver. 


suit is 


a conspiracy to injure its business. 





Ezra L. Cosgrove of Napoleon, Ohio, has 
been appointed special agent for the Con- 





cordia, ‘covering jtwenty-seven counties for 
the company. 
C. M. Nichols & Co., will represent the 


American of Philadelphia after September 1. 
the appointment being made by Secor Cun- 
ningham, general agent for Cook County. 





The Tennessee insurance department holds 
that the North British is liable to policy hold- 
ers of the Traders of New York, under its 
reinsurance contract and gives the company 
until August 31, to acknowledge liability or 
have its license revoked. 
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SEEN FROM CHICAGO, 


CHICAGO PREMIUM RETURNS. 

The subjoined list gives the premium re- 
turns for Chicago for the year ending June 
30, also the returns for the corresponding year 
previous. The returns are not all in yet, so 
is not wholly complete. Most of the 
companies, however, show their full amounts: 





the list 








1900, 1899, 
Etna, Conn. ....... 197,505 2 2 
Awetiean, N. Y. ws , 37,124 
Assurance Co.. Am, .. ¥, 926 
Aachen & Munich 3,086 
oS Eee Gee.” Sheed 
American, Pa. 44.698 45,028 
Boston ..... cS ae 
British America 46,564 44,677 
CamGen ........ hike : 4,052 . 
County, Phila. ... ‘ 22,218 ( 3 358 
Caledonian ........ 65,652 60,363 
Citizens, N. 17.066 13,424 
Continental ...... 128,594 103,757 
Citizens, Mo. ..... 48,295 7,924 
Commonwealth 25,680 25, 285 
Citizens, Pa. 18,005 
Cincinnati | nd. ee a 
Cent. Man. Mut, .. 
Commercial Un. .. 
Cam’l. Un., N. Y. 
Detroit ..... 
Delaware ........ 
Dubuque ...... 
DDD cehesteveans 
I ae casthicsa’ cabee asec ue 
Franklin, Pa. ...... 
Firemens, Md. 
Farmers, Pa. ....... 


Viremens Fund 
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Fidelity, Md. ...... has . 
German-American 83,095 
German, Pa. .... 13,821 
Grand Rapids ... 14,465 
Germania 103,907 
Girard .. ‘ 64,562 
German Alliance . 13,94) 
Great West. Lads. 4,000 
German, Ind. 7,569 
Hartford 135,124 
Home Mutual — 9,630 
Hamburg-Brem. . 84,565 
Home, N. Y 97,435 
Hanover ....... 95,511 
Home, Md. .... F 5,170 
Ins. Co. of N. A. 57,347 
Imperial ...... 75,443 
Indianapolis : 
Indemnity 5,673 
Kings County .. 

L. & L. & G., Eng 
L. & L, & G., N. ¥ 
Lumbermens, Pa 
London Assur. 


Lancashire . 
London & Li 
La Fayette 
Law Union 
Manchester .. 
Madgeburg, N. Y. 
Mechanics, Pa. 
Magdeburg . hh 
Mech. & Tr: id., N, 0. 
Michigan ae 
Merchants, N. J. 
Millers & Man. 
National, Ireland 
National Standard 
Newark 
National, Conn. 
New York Fire 
Northern, Eng. 
RONBOER. 2.00600 
North British 

N. British, N. Y 
Norwich Union 

Ne ational, Alleg 

N. Y. Und. Agenc y 
Phila. We, . sexs 
Prussian National 
Providence-Wash. 
Pennsylvania 
Vhenix, N. Y. 
Palatine 
Pittsburg 


166. “O18 


"$4,070 


Phoenix, Conn. . 
Phenix, Eng. 
Royal 


Royal Exchange 
Reliance ......... 
Scottish Union 
Spring Garden 
State of Pa. ..... 
State, Liverpool . 

St. Paul F. & M. 
ke Eee 
Sun, England 
Springfield ....... 
Teutonia, N. O. 
Thuringia-American 
Thuringia ............ 
Union, England 

U. S. Lloyds 





SS eee 14,073 
United Firemens 23.574 
meee, PR. vccccccs 10,94 
Victoria .......... 7.947 
Virginia F. & M. 0.677 
Westchester ...... 32.026 
Williamsburg 54,251 


NATIONAL ASSOCIATION AND MILWAUKEE BOARD. 
Those who believe that the National Asso- 
ciation of Local Fire Insurance Agents should 
conduct its affairs within itself are criticising 
the Milwaukee Board of Fire Underwriters for 
what is termed bad taste in issuing general 
Vitations to the officers,and managers of fire 











| 


insurance companies to attend the sessions. No 
doubt many managers will avail themselves of 
the opportunity of being present at the sessions, 
but those who expect to be called upon to 
express their views will undoubtedly be disap- 
pointed. The programme is full to the limit 
now, and it will require rapidity of action to 
put it through on schedule time. The National 
association is distinctively an agents’ move- 
ment and some of the leaders, while encourag- 
ing the sympathetic feeling with companies, be- 
lieve that the best results will not be obtained 
while the managers are looking on and criticis- 


ing. More than likely this feeling is over- 
drawn. Many officials are in hearty sympathy 


with the aims and objects of the agents’ asso- 
ciations, and others, riot in such accord, may be 
so after attending the sessions and seeing for 
themselves that the objects are legitimate. The 
coming meeting is the most important in the 
history of the association and upon the trend 
of events much will depend. For this reason 
every effort is being made to bring the meeting 
to a successful termination. 


+ os 
THE UNION AND ‘TRUST’’ LINES 
An intimation that brokerages on “trust” 


business will be given attention at the coming 
meeting of the Union at Niagara Falls has re 


vived the interest in this growing practice. No 
one seems to be able to foretell just what 
course the legislation will take, but without 


doubt it will come up strongly in 


some coim- 
mittee report. It is not on the order of busi- 
ness. It is expected that the same question 


before the National Association of 
Local Fire Insurance Agents at Milwaukee 
this week, but it is not the understanding that 
action in either case is at all dependent upon 
the other. In both the move- 
ment is independent. governing commit- 


will come 


organizations 


The 


tee of the Union has repeatedly been called 
upon to wrestle with the question, but the 
chairman has invariably refused the subject 


discussion because there are 
ern. It is not at 
is treated in the 
which is to be 


no rules that gov- 
all unlikely that the 
governing committee report, 
formally arranged at Niagara 
Falls on the day prior to the union sessions 
Chairman Goodwin of the governing committee 
has handled considerable of this class of “trust’’ 
business during the last year, and it has been 
a constant of contention. He 
peatedly stated that until rules were enacted 
prohibiting brokerages, he intended handling 
all of the business that was offered his firm. 
What position Mr. Goodwin will 
garding the report is not known. 
the East last week and will not 
after the union meeting. 


subject 


bone has re 


assume re- 
He left for 
return until 


++ ++ 
ORIGINAL NATIONAL ASSOCIATION MEN 

Brannen & Kellogg of Denver have gotten 
out a handsome wall map with photographs of 
the local agents who were present at the or- 
ganization of the National Lo- 
cal Fire Insurance Agents, the meeting for the 
purpose being held at the Great Northern Ho- 
tel, Chicago, September 30, 1896. R. S. Bran- 
nen of the firm was the originator of the Na- 
tional and its organizer. The map 
contains the original invitation to attend the 
Chicago meeting, 


Association of 


association, 


the sixth bulletin regarding 
the St. Louis meeting, the constitution and by- 
laws, and a communication regarding the plac 
ing of fire insurance by life companies. 

The following attended the original 
and their photographs are given: R. 
nen, G. C. Kellogg, and F. A. 
Denver; C. H. 
D. Markham 
Louis ; 


meeting 
S. Bran- 
Thompson of 
Woodworth of Buffalo; 
and Western 
Merwin Jackson of Toledo; 


George 
Bascome of St. 
A. H. Rob- 


inson and Alfred Pirtle of Louisville; A. G. 
Simrall of Covington; John A. Bryant, Milo E. 
Lawrence and J. P. Dew of Kansas City; T. 


H. Hawkes, Jr., of Duluth; A. A. Doolittle 
and W. G. Strickland of St. Paul; T. L. Fekete 
of East St. 
Peoria; B. L. Baldwin of Omaha; D. H. 
Carthy of Dubuque. 


Mc- 


Louis; Joseph Wachenheimer of 
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RIDICULOUS RATES IN CINCINNATI 
Cincinnati 
The 


demoralization and rate 


Rates the 


two 


to be 
the 


In continue en- 


grossing topic. results of years’ 


reduction for varicus 
causes are now being felt in the fullest degree 
This has been greatly influenced by the pas- 
sage of the law prohibiting reinsurance in out- 
side companies, by which means in the past 
much of this low-rated and unprofitable busi- 
ness has been taken care of. Not only on large 
lines, but on small, are property-owners having 
difficulty in securing insurance at the 
tariff. 


advisory 


Companies are doing more individual under 
writing in Cincinnati and throughout Ohio this 
year than during any in the past decade. A 
favorite method which companies pursue in de 
clining business at the offered rates is to name 
the advanced figure at 
to carry it, 


which they are willing 
and frequently their terms are ac 
cepted. It is by this that Cincinnati 
should increase in premium receipts, 
notwithstanding there has been no perceptible 


means 


show an 


change in the advisory rates. The Farmers 
and Shippers Warehouse line of about half a 
million dollars is a ease in point. The tariff 


on the main building of ten stories is 35 cents 

ridiculously 85 cents. Nearly 
every agent on the street has been enlisted to 
secure insurance and it is understood the quota 
is not full. The now being 
offered at 50 cents, but most companies are de 
manding for the stock 
would be It is rumored that $50,- 
ooo of this line has been placed abroad in for- 
eign unadmitted companies work in many 
insurance 


low; on stock 


yet building is 


75 cents. A proper rate 


about $1.50. 


The 
largely increased, 
and it has become almost impossible to place 
a large amount of brokerage 


offices has been 


business which has 


been heretofore considered desirable at the 
rate and readily accepted. The only hope for 
profit in Cincinnati on large line business ap 


pears to be in this individual underwriting sys- 
tem, and fostering a spirit on the part of com- 
panies to proper rate or firmly de- 
cline the Outside competition that 
dwindled down to almost nothing and the pres- 
ent 


secure a 
business. 
issue is NOW almost wholly of 


one rates. 


+ + 

OHIO ASSOCIATION'S GOOD WORK 
The Local 
Agents has within the past 


Ohio Association of Fire Insur- 


ance month issued 


two bulletins, both of which have been credit- 
able should 
good effect throughout the State 
able that the Bulletin breathes a broad-minded 
spirit and it is plain to be seen that all work 
that is the line of the 
general good of insurance business and 
not selfishly of 
the local asso- 
ciation 


productions, and which have a 


It is notice- 


being done is along 
the 
directed to the interests purely 
agent. While it is felt that the 
goes far in attempting to control 
the observance of proper rates, 


too 
moral 
suasion, it appears to have recently done some 


even by 


very excellent work inducing the agents to 
do away with the practice of writing business 
in sections which are not their regular terri- 


tory, without allowing 
the 
ciation 1s 


of this 


the resident local agent 
5 per cent commission. The 
take 


writing 


usual asso 


prepared to 
of 


up all complaints 
overhead age 

It has been suggested that in of the 
fact that Ohio is in such good condition it 
might be possible to arrange with the Michigan 
have undertake 
organizing that Mr. Ross 
in securing members 
in Ohio that doubtless a couple of months of 
his work would have a great effect in Michi- 
gan, where the association movement does not 
appear to have yet taken on much force. Pos- 
sibly an arrangement might made in the 
future Mr. Ross could become active 
manager for the association of both States, and 
in this way make his position a permanent and 
perhaps a better-paying one 


class by nts. 


view 


Ross 
State. 


association to Manager 
the of 


has 


work 


been so successful 


be 
a en 
whereby 
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Ohio is expected to send the largest delega- 
tion of any State to the National convention 
this week at Milwaukee. It is believed there 
will be at least thirty-five or forty Ohio local 
agents present. 


++ 
FIRST ARREST UNDER FIRE MARSHAL LAW. 
State Marshal Hollenbeck has 
his first arrest under the new law passed at 


Fire made 
the last session of the Ohio general assem- 
bly. 
keeper of Toledo, is the first victim of the 
recent enactment. About a month ago a dis- 
trict messenger boy was passing by his place 
of business and discovered the building on 
fire. He hurried to the nearest fire station 
and gave the alarm, and it was but a short 
time till the fire department was on the scene; 
in fact, too soon for the owner of the goods 
to cover up his tracks. When the depart- 
ment arrived, they found kerosene sprinkled 
profusely over the floor and an unexploded 
powder bomb in one of the rooms. Posarski 
said he had been awakened by an explosion 
and had leaped from his bed room window. 
They found that his feet were badly burned, 
though they failed to find any fire in the 
room from which he said he jumped. An 
investigation showed that he had insurance 
on his stock far in excess of the actual value 
of the goods. .When John found out that his 
case under investigation by the state 
authorities, he did not tarry for his insurance 
money, but took sudden flight into Pennsyl- 
vania, where he ordered his effects shipped 
under an assumed name. The marshal, how- 
ever, soon had him under arrest, and extradi- 
tion papers were procured and he was brought 
back to Toledo, where he will have to stand 
trial. 

C. D. Beardsley, first assistant fire marshal, 
was called to Marion last week to investigate 
a fire of somewhat doubtful origin. On Sun- 
day morning the restaurant of a man named 
McIncrow was discovered on fire, the flames 
issuing from two different places. The blaze 
was extinguished this time with very little 
On Wednesday morning the same 
building was discovered on fire in an up- 
stairs room which was not in use, resulting 
in damage to the building of several hundred 
dollars. McIncrow confessed his stock was 
only worth $80, while there was $250 insur- 
ance on the same. 


John Posarzski, a grocer and saloon- 


was 


loss. 


~~ ++ 
SAY RATES MUST BE RAISED. 
The annual convention of the firemen of 


Lorain County was held at Lorain, Ohio, on 
August 22, the department of Oberlin, Ohio, 
taking first honors in the matter of drill and 
appearance. These annual of the 
departments of the county are resultant of 
great good to the departments represented, 
and might well be copied by every department 
in the State. In his annual address, Presi- 
dent Muson of Oberlin said: “The insurance 
companies have been hit hard this year. Their 
losses in the United States for the past seven 
months were $116,908,000; for the same time 
in 1899 they were $77,126,150, and the corre- 
sponding time in 1898 were $67,166,850. This 
is an alarming increase, and it indicates that 
there must shortly be a boosting of insurance 
rates.” 

Such statements this, coming from the 
standpoint. of careful thinkers, is indicative 
of the fact that the public in some measure 
appreciate the necessity of the position of the 
companies in increasing rates and tightening 
up lines. 

If there were more such meetings of fire- 
men, where the facts of fire losses and the 
cost of insurance was openly discussed, the 
public and the companies would be better off. 

++ 


+ 


meetings 


as 


COUNTY ORGANIZATION IN OHIO. 
Manager Ross of the Ohio Association of 
Local Agents is keeping up the work of or- 
ganization, and continues to meet with suc- 
cess in securing the co-operation of agents. 
Many encouraging reports come in from the 
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county associations that have got under way, 
and the good effects of local oorganization 
have been felt in numerous cases where griev- 
ances have been submitted for adjudication. 
Champaign County was organized August 
14, with J. M. Hunter, president, and T. E. 
Dye, secretary, both of Urbana. 

Richland County will probably be organized 
next. It is expected to have a meeting at 
Mannsfield about September 5 for that pur- 
pose. 


++ ++ 


LIST ON WELLSVILLE POTTERY LOSS. 

A good deal of interest has been manifested 
in the recent loss of the United States Pot- 
tery Company at Wellesville, and inquiries 
have been made as to what companies were 
on at less than tariff. Following is a com- 
plete list of the insurance: The L. & L. & 
G.’s policy was written at the tariff rate, $1.50. 
The National of Connecticut had ordered its 
policy canceled on account rates. The 
other policies were written at $1.10 on build- 
ing and $1.20 on stock. 

3uilding—Phenix, N. Y., Merchants & 
Manufacturers Mutual; United Fire, Bos- 
ton, National of Conn., Phoenix, Eng.; Mag- 


of 


deburg, Atlas, Thuringia-American, and 
Agricultural, $2,531 each; Central Manufac- 
turers Mutual, $2,025; L. & L. & G., $5,568. 


Stock—Hartford, $4,500; Union of England, 
North B. & M. and N. Y. Underwriters, 
$2,500 each; Cincinnati, $2,000. 





OHIO AND W. VA. NOTES. 


_ The real estate firm of Gardner & Bibby at 
Charleston, W. Va., have been appointed 
agents of the Sun of London. 


Henry Dobinson, special agent of the Royal 
Exchange for Kentucky, Tennessee and Vir- 
ginia, has had Ohio added to his field, fol- 
lowing the resignation of J. R. Sutton. 


Cremer, Neff & Moore have sold their fire 
insurance agency at Woodsfield, Ohio, to 
Hoeffler & Hoeffler, attorneys at that point. 
The agency represented the Imperial, Madge- 
burg, German of Indiana and German of Pitts- 
burg. 


Another company with suspicious ear- 
marks, the Security Fire of Washington, 
D. C., being operated by Rothschild & Co. 
of Philadelphia, is seeking whom it may de- 
vour. The concerns handled by the Roths- 
child outfit do not inspire confidence. 


The Sommers insurance agency at Clarks- 
burg, W. Va., has been purchased by C. B. 
Cutright, who will consolidate the two 
agencies. The following companies were rep- 
resented in the Sommers agency: St. Paul, 
Prussian National, Continental, L. & L. & G., 
Philadelphia Underwriters & National. 

Messrs. Lohmeyer & Goshorn of Charles- 
ton, W. Va., have made the following agency 
appointments: National, Simms Powell, Par- 
kersburg; Netherlands, F. R. Peck, Kenova; 
L. M. Dunn, Hinton; Aachen and Munich, 
John P. Jones, Terra Alta; James R. Johnson, 
Ronceverte, and Sands & Ravenscroft, Fair- 
mount. 


The Phcenix of London, under the manage- 
ment of General Agent J. F. Paull, will easily 
lead in volume of premiums received in West 
Virginia for 1900, it being estimated that its 
receipts will exceed $50,000. This increase is 
largely due to its reinsuring the Peabody of 
Wheeling and retaining the office force and 
agents of the latter company. 


The Continental has signed the agreement 
of 1900 as adopted at the Long Branch meet- 
ing, adding the following to section 1: 
“Otherwise no change in the agreement as- 
signed, except commissions, which we hold to 
be a question of individual agencies and are 
willing to handle as such; also arrange for the 
adjustment of rates on an equitable basis, 
based on discriminating schedules.” 

The Commercial Union Assurance Company 
will organize the Palatine of London, with 
$500,000 capital and a liberal surplus. It will 
enter the various States and take over the 
assets and liabilities of the Palatine of Man- 


chester, which will retire. Through this ar- 
rangement the agency plant in the United 
States will suffer little in the transfer. As is 


known, the Commercial Union recently pur- 
chased the stock of the old Palatine. 


‘MICHIGAN. UNDERWRITING. 





AFFAIRS AT DETROIT. 

It appears that the company most affected by 
the reinsurance law in Detroit is the Ger- 
mania, Owing to its position outside the club. 
As Jacob Guthard & Son, the local managers, 
had no other company except the Interna- 
tional, when they captured a line they were 
obliged to put it all in the Germania, which re- 
insured the excess in New York or Chicago 
The reinsurance law forbids this, and the re- 
sult is seen in the greatly reduced lines it now 
writes, and the consequent inability of Guthard 
& Son to take care of a large line alone. Be- 
sides this, the company is beginning to cut out 
certain classes heretofore considered cream 
business, and to insist on better rates on others. 
When the Germania went out of the club, abou; 
two years ago, 1t was said that it would write 
“anything at any rate,’ except special hazards 
Apartment houses especially received the bene- 
fit of exceedingly low rates, being written at 
from 50 to 75 cents for three years, where the 
advisory rate was $1.50 or $2. It is understood 
that now the company will not write apart- 
ment houses at all, although there have been 
no considerable losses on that class in this city 
in recent years. It has been going over its 
books and canceling a great deal of business 
lately, either on account of the low rates in 
individual cases, or because the classes 
been found unprofitable. 


have 
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It is probable that if the club would enforce 
the non-intercourse rule, Guthard & Son would 
soon be forced to join. But it is exceedingly 
difficult to secure convictions for violations 
of club rules, and “good” agents in despair 
have ceased making complaints, except in ag- 
gravated There is a certain class or 
clique of agents in Detroit who will write for 
anybody who wiil bring them a policy, and 
trust to luck to escape detection, or to their 
ingenuity to escape conviction, and usually es- 
cape. While the executive committee can re- 
quire an affidavit or have the secretary of the 
club make an examination of the books of the 
accused, it is very easy for an agent to fix 
things so that he can swear to anything re- 
quired of him, with only a light strain on his 
conscience, and with a little expert bookkcep- 
ing he has nothing to fear from anything less 
than a thorough overhauling of his books. Un- 
less the executive committee can enlist the aid 
of spiritualists they will continue to find it im- 
posible, in nine cases out of ten, to get at the 
truth. 

As a matter of fact, interest in the club 
seems to be dormant, if not dead, and it will 
require considerable energy to revive it. While 
the club is inactive, it was never stronger, and 
if it was conducted with a proper amount of 
energy it could soon correct all abuses. Some 
agents formerly calculated that if they were 
fined any considerable sum they would drop 
out and slash rates until the club made over- 
tures for their rejoining, expecting to make 
the remission of all outstanding fines one of 
the conditions. Since the membership fee was 
increased to $100, however, this would not be 


cases. 


profitable, especially as they would soon be 
forced by their companies to rejoin on. any 
terms. 


Although rebating is becoming less and less 
frequent, it is through the influence of the com- 
panies, not through any fear of the club. Com- 
panies that used to allow their agents to 
“shade” rates now refuse to do so, except on a 
very few classes, and sometimes even refuse 
to accept the 10 per cent reduction. 


++ + 


JONES’ ADMISSION TO THE UNION. 

The announcement in last week’s issue that 
James A. Jones of Detroit, general agent of 
the Western of Toronto and the Granite State 
for Michigan, had joined the Western Union, 
came as a delayed solution of the enigma pre- 
sented by Mr. Jones acting as general agent 
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for both a union and non-union company. 
This was the one general agency in the West 
which had not separated, and the conditions 
were generally supposed to be peculiar. 

Mr. Jones, for a number of years, was a 
disturbing element in Detroit and Michigan 
and generally opposed to boards. While he 
did only a small business for the Granite 
State, there was a strong personal affiliation 
between him and his namesake, the president 
of the Granite State. Mr. Jones repeatedly 
declared that he would not resign the Granite 
State, and that he would not give up the 
Western. He gave no reasons for this, and 
altogether it appeared that he would be a 
hard man to handle. It was supposed that 
he either had an iron-bound contract with his 
companies or intended to maintain his posi- 
tion by an appeal to the insurance department. 
Mr. Jones is a doughty fighter, and while he 
has been pretty fair in his dealings on the 
whole, he has generally opposed the estab- 
lished order of things. As general agent of 
the Western for Michigan he has not ob- 
served the commission and separation rules 
of the Western Union in all cases. Mr. 
Jones’ admission to the Union puts the Gran- 
ite State in the list of union companies, as 
Michigan is the only State in union territory 
operated by the company. It somewhat 
strange that Mr. Jones did not take this step 
earlier, but it was possibly due to the fact 
that his ninety days’ contract as general agent 
of the United States Fire, a non-union com- 
pany, had not expired. The company and 
Messrs. Bierce & Sage, the new general 
agents for Michigan, offered to relieve, Mr. 
Jones of the general agency without the 
ninety days’ provision, and pay him a com- 
mission which would have accrued on his 
business in that time, but he insisted upon a 
fulfillment to the letter. Mr. Jones is, there- 
fore, now placed in the ranks of strictly union 
general agents. 


is 
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MICHIGAN FIRE APPOINTMENTS. 
The following are recent Michigan appoint- 
ments: 


Aachen & Munich—l’acker 2ad Hutchinson, 
nominee. 
American 


Me- 


Central—Heury U1. Curtis, Charlotte; 


Martin L. Phares, Grand Ledge; Charles H. 
Crane, Lansing. 

American, N. Y¥.—George W. Mouiton, Belding. 

jaloise—Barnes & Co., Manistee. 
Concordia—James W. Helme, Adrian. 

Fire Association—O. D. Tiffany, Bellaire; 
Mule B. Mersereau, Manistique;.J. D. Strachan, 
uir 

agate h—Carleton A. Hammond, Traverse 


_ Ww. 
Forbes, Scotts. 

L. & L. & G., Eng.—Otto Schupp, 
_ London Assurance—William 38. 
istique. 

Manchester—Bert L. 
Hoyt & Co., 
Charles. 

Northwestern 
Co., Jackson. 

Phenix Assurance 

St. Paul F. & M.- 
H. 8S. Cook, South 
verse City. 

State Fire, Eng. 

United Firemens 
Z00. 


Griffin, Nashville; George 
East Saginaw. 
Crowe, Man- 


Wright, 
Anderson, St. 


Gardania, 
Port Huron; Asa 


Marshall; 


- A 


National—Fred M. Thompson & 
William Peters, 
Willard C. 

Haven; C. 


L. B. Smith, 
Samuel H. 


Ishpeining. 
Sheldon, Belding; 
A. Hammond, Tra- 


Muskegon. 
Van Horn, Kalama- 

MICHIGAN ADDED TO HENDRY'’S FIELD. 
Following the resignation of J. R. Sutton 
as Michigan special agent of the Royal Ex- 
change, Manager Dickson announces that the 
State will be added to the field ef John E. 
Hendry, special agent for Minnesota, Wis- 
consin and Cook County, Ill. Mr. Hendry 
traveled in Michigan prior to Mr. Sutton, and 
will be welcomed back to the field ranks of 
the State. His headquarters will continue in 
Chicago. 





Joel P. Hubble has begun traveling for the 


Greenwich in Michigan. 


Guy A. Richards, one of the Glens Falls 
specials in Illinois, has been doing special 
a in Michigan for three weeks. 


M. Van Horn has sold his interest in 
én agency of Hubbard & Van Horn at 
Benton Harbor, Mich., and will open a union 
office. He can accommodate a_ half-dozen 
union companies. 
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ILLINOIS STATE TOPICS. 


MEETING OF ILLINOIS LOCAL AGENTS. 





Jacob Wachenheimer of Peoria Chosen Presi- 
dent of the State Association—Other 
Business Transacted. 


The Illinois of Local Agents 
held its annual meeting at Chicago, Wednes- 


Association 








day, and elected officers, as follows: 

President, Jacob Wachenheimer, Peoria; first 
Vice-president, Chas, i’. Whitney, Chicago; second 
vice-president, Frank E. Dooling, Springneid; third 
vice-president, L. W. Sanborn, Galesburg; secre 
tary, J. J. Van Every, Chicugo; treasurer, RK. 8. 
Critchell, Chicago. 

Committee on Ceganiantion Chairman, Chas, P. 
Whitney, Chicago; H, 8. Candee, Cairo; J. T. Stan- 
sifer, Litchfield; KE. A. Wilson, Springfield; E. M. 
kbersole, Sterling; Ss. E Veld, Ejigin; M. 
Bishop, Quincy. 

Grievance Committee—Chairman, Peyton Rob- 
erts, Monmouth; H. J. Ullmann, ‘Chicago; 8. 
Frazier, Centralia; L. B. Thomas, Bloomington: 
John Wood, Joliet; KE. J. Lewis, Chicago; brank 
Mitchell, Havana. 

Committee on Legislation—Chairman to be ap 
proved by executive committee; R. 8. Critchell, 
Chicago; S. A. Rothermel, Chicago; H. D. Sex- 
ton, Kast St. Louis; H. T. Sperry, Champaign; 
Henry Upham, Jacksonville; G. 8. Stebbins, Mar 
seilles. 

Chairmen for the various senatorial dis- 
tricts were elected, as follows: 

John H. Early, Rockford; C. F. Hildreth, Free- 
port; E. N. Dangertie id, Elgin; Alert Schneider, 


nankakee; E. R. Partlow, Danviiie; 
Bloowington; H. Steel, Peoria; 
Joliet; Herman Struck, Pekin; L. 
tawa; W. P. Raich, Warsaw, 
H. T. Sperry, Champaign; 
‘Princeton; Frank 1. 

Cleveland, Kock Island; 
Payton Roberts, 


L. B. 
E. 


Thomas, 
Howard, 
or 


: a 
Mitchell, Havana; 
R. A. Gates, Jacksonvilie; 
Monmouth; Theodore Spangen- 


burg, Bunker Hill; Lb. G. Vasin, Quincy; J. T. 
Stansifer, Litchfield; E. A. Wilson, Springtield; 
J. Spitler, Mattoon; Johns, of Kuny, Johns & 
Stohr, Decatur; S. A. Frazier, Centralia; Geo. F. 
Howard, Paris; H. L. Boseman, Carmi; Geo. H. 
Smiley, Alton; Thos. Fekete, East St. Louis; H. 8 
Candee, Cairo; E. P. Curtis, Metropolis. 


Reports were read by President Hosmer, 
Secretary Van Every, Treasurer Critchell and 


C. P. Whitney, chairman of the organization 
committee. The latter showed the good work 
of Assistant Secretary Stebbins, he having 


visited forty-two towns, and secured an av- 
erage of twenty new members a week. 

Resolutions were adopted deprecating the 
policy of companies appointing so many side 
issue agents, thus bringing into the business 
men who care little for other than commis- 
sions. 

E. S. Walker of Springfield met with the 
grievance committee and discussed with them 
the trouble in his city, due to the Northwest- 
ern National, and its cut rate agency. The 
grievance committee will report to the simi- 
lar committee of the National association. 

R. S. Critchell spoke regarding the coming 
legislature, stating that hostile measures would 
be up, and suggesting means to defeat them. 





AZTNA'S EXPERIENCE IN ILLINOIS. 
Superintendent Van Cleave has summoned 


the A<tna to appear before him September 15 


to show cause why its license should not 
be revoked. A discharged employe of the 
western department at Cincinnati, H. H. 


Klayer, solely for revenge, has been endeavor- 
ing to cause the company all the trouble he 
could. When F. C. Bennett was general 
agent, he had some sub-agents who did not 
issue policies, that were not licensed. Klayer 
has been getting this evidence. In probably 
two technical cases, due to clerical error, 
an agent not receiving his license until a day 
late, can the company be held. At the Cook 
County department, when the list of suburban 
agents was sent to the department for agency 
certificates, the Cook County assistant man- 
ager, L. O. Kohtz, had drawn a line through 
the first name of a firm of three, indicating 
that this name was to be stricken from the 
firm name. The stenographer, in copying, 
thought it meant the entire line was to be 
eliminated, and hence, in the flurry this firm 
was not licensed. When the error was dis- 
the policies it had written were at 
once taken up and full amends made. 

It is not believed that Superintendent Van 


or 


CoV ered, 





It 
Cleave will allow such a man as Klayer to 
work injustice on a company that never wil- 


fully violates a law. Klayer has been making 


charges against the department, but these 
have been rescinded in writing. Keeler and 
Gallagher have been doing a strictly straight 
forward business for their department in Illi 
nois, as well as other States, and it would 
seem that it is time Klayer was shown no 
quarter by insurance departments 
ILLINOIS FIELD SITUATION 
There is a feeling current that the Illinois 
State Board and the I!linois Field Club will 
get together in some sort of an agreement 
regarding rates Although the two organiza- 


tions are not affiliating in any way, the State 


Board secretary calls attention to repeated vio 
lations of rates on the 


part of non-union com- 
panies, and often asks for corrections. This 
has the appearance of holding out the olive 
branch. One manager who was called up by 
Secretary Persch replied that without a tariff 
of rates he found it almost impossible to keep 
his agents in line. He inquired if some ar- 
rangement could not be made by which he 
would be enabled to secure the rates, paying 


therefore on the basis of premiums. 
no answer 
he 


Although 
received to his letter 
there may be under- 
organizations 
y to rerate the 
as has been proposed by the Field Club. 
Several members of the Field Club look 
with disfavor on its having independent rates. 


has yet been 
that in 
between the 
it unnecessar 


feels time an 
standing 


will 


that 
state 


two 
make 


They argue that it is too expensive a ma- 
chinery and that that two sets of rates will 
not be successful. Some companies whose 


specials are in the Field Club will 
independent rates, and, if necessary, will with- 
draw from the organization. The two or- 
ganizations should get together on joint rates. 


not agree to 


As it is, demoralization is creeping in and the 
local agents will suffer in consequence of this 
controversy. 


++ ++ 


RUSS TO RETURN TO LANSING 


it will be remembered that early last July, 


A. C. F. Russ, the German agent at Lansing, 
Ili., who had been the leading local representa- 
tive in his section for many years, suddenly; 
left his heath, and, incidentally, his compa 
nies found he was owing them quite a little 
money. Lansing is in the midst of a German 


settlement, 


and Russ wrote business within a 


radius of twenty-five miles. Some of his 
companies found their bonds were not first 
class. Now Russ writes from Germany that 
he will return and square his accounts. Among 
his companies were the Lancashire, Royal, 
Phenix of Brooklyn, German of Freeport, 


Germania. 


ae ++ 


““UNCLE JIMMIE’’ GETS THE MANHATTAN. 


“Uncle Haines of Pekin has added 
the Manhattan to his list of 


Jimmie” 
non-union compa- 


nies. Western Manager Bremer of the com- 
pany made a tour of the State in company 
with Special Agent Best immediately follow- 


ing the Field Club meeting in Quincy, and 
affer investigating the Haines agency, decided 
to place the “Manhattan supplies there. Agen- 


Mol 


cies were also located in 
Macon and Galesburg. 


ine, Jacksonville, 


ILLINOIS NOTES. 
W. A. Wittick 





of Peoria, Ill., special agent 
of the Royal, has resigned to enter the local 
field. He will be a partner in the Hansel 


agency. 


Iil., 


entailing a 


The Humphrey Sanitarium at Galesburg, 
was destroyed by fire August 23, 


loss of $4,000, fully insured; cause of fire un 
known. 

The firm of Simmon & Goldsmith has dis- 
solved partnership at Rock Island, Ill, Mr. 
Simmon retiring. Mr. McKee, recently of Chi- 
cago, now enters the firm, the name to be 
Goldsmith & McKee. They represent the 


Royal Exchange, National of Hartford, and 


Norwich Union. 
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GOSSIP ON LIFE INSURANCE. 


Those who are watching the strides of the 
Metropolitan and Prudential in ordinary busi- 
ness surmise that there is often a conflict be- 
tween the industrial men and the special ordi- 
nary agents. As a matter of fact, they really 
work in two different worlds. The industrial 
men usually get a class that is laboring all day 
and cannot be seen until night, or some time 
outside of business hours. They get the busi- 
ness through the medium of the families, some 
members of whom may be carrying industrial 
policies. 

The special ordinary men work through an 
entirely different system. They seek business 
men as any of the other agents of companies 
which do not write industrial. Their pros- 
pects are usually those who are visited during 
the day. The two classes seldom, therefore, 
conflict. 











The Metropolitan has gotten out a neat 
folder describing the means taken by the Col- 
lege of Valleyfield, near Montreal, to provide 
a fund of $100,000 for the institution. Policies 
of $5,000 each, on the 20-year endowment plan, 
were written on twenty of the priests and stu- 
dents of the cloister. The premiums were 
paid from the college funds, and the college 
was named as beneficiary. The vicar-general, 
in a letter to the company, gives assurances 
of his consideration for the standing of the 
company and the treatment it accorded the 
college authorities. 





The continuous installment policy is gain- 
ing ground in popularity. In many cases the 
assured is requesting it. This policy is re- 
garded as advisable where a man desires his 
beneficiary to have a competence as long as 
he or she lives. In case of an endowment, a 
continuous installment for the assured himself 
is not so much sought for. The companies 
are nearly all getting them out. It is stated 
that the Security Life and Trust will soon is- 
sue a policy of this nature. 





The Northwestern Mutual’s change of policy 
form was the most interesting occurrence of 
last month. This company has been noted for 
its conservatism as to policy conditions, and 
the stringent rules and clauses have often been 
used against it in competition. The company 
is recognized to be one of the best, but agents 
of other companies, probably for that very rea- 
son, have laid extra stress on the severity of its 
contract. 

Most all of the changes along the line of 
modernizing, if not always improving, con- 
tracts, so far as the Northwestern is concerned, 
have been inaugurated at the instigation of the 
general agents at the annual meeting, and this 
was no exception. It is said that John I. D. 
Bristol, the progressive and wonderfully suc- 
cessful New York City manager of the North- 
western, led in the movement for the adoption 
of the new policy; and had much to do with 
its construction. 

The elimination of the intemperance clause 
removed one of the causes of criticism by con- 
temporaries in competition. This clause was 
heralded about all over and the most made of 
one or two cases where the company, after the 
policies had been issyed a long time, on learn- 
ing that the liolders had become habitually in- 
temperate, sought them out and made them 
relinquish their policies, according to the con- 
tract. The new policy provides that it shall 
be incontestable after two years. The feature 
of thirty days’ grace in the payment of premi- 
ums is also one that is greatly appreciated by 
the agents. 

The most original provision of the new form 
is the one allowing a policyholder, after his 
policy has been lapsed for five years or less, to 
reinstate himself without medical examination, 
by paying back premiums due with 6 per cent 
interest. The policy also has an annuity option 
in addition to the usual instalment option. 
While the new form of the Northwestern may 
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still be considered as conservative when com- 
pared to the forms of other companies, it is 
probably as liberal as any conservative company 
or agent would care to sell, and as any reason- 
able policyholder could reasonably expect. 


Mr. D. N. Holway discusses the following 
question: “Does the Present Organization 
and Methods of the National Association of 
Life Underwriters Accomplish the Greatest 
3enefit for Life Insurance?” in the current is- 
of “Insurance Economics.” While Mr. 
Holway recognizes fully the benefits accruing 
to the association, in the. past, from its social 
features, he thinks the time has arrived for 
the inauguration of a new policy in regard to 
its conduct. He says: “The great army of 
solicitors that are to be represented at Sara- 
toga should have an expression of positive, 
practical and progressive methods clearly 
voiced.” He thinks the association should take 
up the discussion of the live issues which now 
confront the agent in his daily work. He 
urges co-operation between the officers of the 
companies and the National association, and 
thinks that the opening of the twentieth century 
an auspicious time to inaugurate methods 
which shall be the basis of larger deveiop- 
ments. 


sue 





Those who can speak with authority state 
that the Royal Union Mutual Life made a 
profitable deal when it took over the business 
of the Union Life of Omaha The latter 


officers being the same as those of the Royal 
Union. The company did not reinsure the 
business outright, that is, it did not make 
the transfer in one bunch. About $50,000 
of the business is taken over every year. By 
this means, the Royal Union shows only nor- 
mal gains, and does not have so many minus 
marks when compared with its business of 
the previous year. This is regarded as the 
proper manner for a small company to pur- 
sue, 1f it absorbs another. By the consolida- 
tion Or reinsurance, in one transaction, it 
causes enormous gains for one year, and then 
gigantic slough. The high-water 
mark will not be reached for years. Com- 
peting agents use the decrease as an argu- 
ment against the company, without making 
any explanations. 

The Royal Union has not taken any Union 
Life business that was less than three years 
old. By this means it has business that sticks, 
and the lapses of the earlier years are not 
credited against it. The Union Life is kept 
alive to hold this business until the Royal 
Union desires to take it over, when each pol- 
icy’s share of the assets is transferred. 


comes a 





Comparatively few changes in the rank of 
life insurance companies as to size are made 
from year to year. Quite a number of com- 
panies hold their position for several years 
in succession. Last year, of the thirty-three 
regular companies, only fourteen made any 
change whatever in their rank as to insurance 
in force, from the previous year. The New 
York Life jumped from third to first place, 
the Prudential from sixth to fifth; the Union 
Central from thirteenth to twelfth; the Frov- 
ident Savings from seventeenth to sixteenth; 
Phcenix Mutual from twenty-third to twenty 
second; Pacific Mutual from twenty-ninth to 
twenty-eight, and the A‘tna from eleventh 
to tenth, it changing places with the Connecti- 
cut Mutual, which back to eleventh 
place. The Equitable dropped from first to 
second place and the Mutual from second to 
third. The Michigan Mutual exchanged with 
the Pacific Mutual and dropped from twenty- 
eighth to twenty-ninth place; the Northwestern 
from fifth to sixth, having changed places with 
the Prudential; the Provident Life and Trust 
from twelfth to thirteenth, changing places 
with the Union Central; the Travelers from 
sixteenth to seventeenth, it having exchanged 
with the Provident Savings, and the Washing- 
ton from twenty-second to twenty-third, ex- 
changed with the Phoenix Mutual. 


goes 





company is still in existence, by the way, the- 
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ONE YEAR TERM CONSIDERATION. 
Prominent members of the 
of Life Underwriters have been ap- 
proached, in the interests of one year term 
companies, and asked to introduce resolutions 
condemning Insurance Commissioner Cutting 
of Massachusetts for his alleged attack on life 
insurance companies and agents, in the 
course of his discussion of the one year term 
reserve. They have, however, declined to do 
holding that the circumstances do not 
warrant such action on the part of the asso- 
ciation. 


National Asso- 
ciation 


SO, 


It is learned that any attempt to introduce 
a resolution of the character suggested will be 
opposed by those who are influential in the 
counsels of the association. The feeling is 
that action on a part of the commissioner's 
treatment of the one year term reserve can- 


not be taken without some action upon the 
whole, invelving actuarial considerations 
which are outside of the scope of the Na- 


tional association. 

Several of the members of that association 
are, furthermore, opposed to the one year 
term reserve about which there is at present 
so much agitation. These members feel that a 
wrong interpretation has been placed upon 
Commissioner Cutting’s remarks respecting 
companies and agents; that it was never his 
intention to attack reputable companies and 
agents; and they say a careful reading of his 
remarks, especially when taken in connection 
with what he says about the one year term 
reserve, shows that he has only stated well- 
known iacts in regard to the business, and 
has reference solely to the practices of the 
“sharp solicitor.” 

It believed that it would be a mistake 
for the association to give prominence to an 
interpretation hastily placed on the commis- 
sioner’s remarks, or to put itself in the position 
of being used by the one year term companies 
for the purpose of discrediting the commis- 
sioner’s discussion of that question. 

The indications are that the matter will not 
come before the National association, or that 
if it does, it will be defeated. 

The Massachusetts delegates, who are fa- 
miliar with the case, and know the feelings of 
Commissioner Cutting concerning reputable 
insurance companies and their agents, will 
oppose any action. 


is 


Sa ~~ 


AMERICAN UNION-NATIONAL DEAL. 

The proposed reinsurance of the American 
Union by the National Life, U. S. A., 
now somewhat befogged. After the examina- 
tion of the New York department, President 
Mabie of the National was obliged to change 
his offer for the business. Since then the 
American Union has been casting about, and 
secured some other offers, mostly from spec- 
ulators. Some of the American Union offi- 
cials are expected in Chicago this week to 
confer with President Mabie, and it is ex- 
pacted that some deal with the National will 
yet be made. 


is 


> 

NEW YORK LIFE IN CHICAGO AND ILLINOIS. 

It is interesting to note the handling of the 
agency corps of a big company like the New 
York Like in a large city like Chicago. At the 
close of last year the company had over $71,- 
000,000 in force in the State. It wrote over 
$17,000,000 in 1899, thus beating the Equitable 
and Mutual on both items. In Chicago, the 
company has offices in eight different large of 
fice buildings, with a manager over each. Most 
of these managers are on a salary, all the new 
managerial contracts having been made within 
the last few years being on this basis. These 


offices collect the first year’s premium only, 
and after that have nothing to do with the busi- 
It is then taken in charge by the Chi- 
cago Clearing House of the company in the 
New York Life building. This office collects 


ness. 
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all renewals. In this office is located the medi- 
cal, legal and inspection departments. Super- 
visor of Agents Holtz also has his office there. 
Mr. Holtz has nothing to do with Chicago, 
but looks after the inspectors of agencies 
through Illinois. 

A. Smith has the largest agency in Chi- 
cago, with offices in the Marquette building. 
[his office produces as much as any other two 
of the others. Mr. Smith is the general execu- 
tive of the company for Chicago. George W. 
Riggs has his force in the Title and Trust 
building, where he has also a large women’s 
department. 

In the Stock Exchange building, W. M. Har- 
ris has fifty agents, and also has charge of fif- 
teen counties adjacent to Chicago. Mr. Har- 
ris was formerly cashier of the clearing house. 

Walker Buckner has a corps in the Fisher 
building. The great personal producer, E. S. 
Heyman, is also located there. Mr. Buckner 
is the father of T. A. Buckner, the superintend- 
ent of agents of the company. 

In the Royal building, Lutellus Smith has 
an agency. J. M._ Patterson in the 
Champlain building. Morris and Theodore 
Weil are in the Great Northern building, and 
are on a commission contract. 

The company has about 300 agents in the 
city. The State is handled by inspectors of 
agencies. As stated, Mr. Harris has fifteen 
counties adjacent to Chicago. The inspectors 
at Dubuque and Burlington, Iowa, have tiers 
of counties along the Mississippi. district 
has been opened at East St. Louis, 
controlling several counties. The Cairo office 
has the southern part of the State, as well as 
parts of Kentucky and Missouri. Springfield 
has the central section of Illinois, and Peoria 
has charge of a large territory. Within these 
various sections there are sub-agencies with 
corps of men reporting to the main office of the 
field. 

The company, therefore, has Illinois well 
organized. The agency system of the company 
is unexcelled, and shows the brains back of it. 


is 


agency 





LIFE NOTES. 
The Illinois Life has transferred, up to date, 
about $350,000 of the old Chicago Guaranty 
Fund Life business. 


D. W. Baldwin, formerly with the New York 
Life at Pittsburg, becomes district superin- 
tendent of the Federal Life of Chicago for 
twenty counties in northeastern Illinois. 


John Trafford of Lancaster, Ohio, has been 
appointed special inspector of life insurance 
companies by Superintendent Vorys of the 
Ohio insurance department. The position 
pays $5 a day and expenses, says a Columbus 
local paper. 

A. Collins of Cummings, Collins & Co., 
fire insurance agents at Chicago, goes to Buf- 
falo as assistant general agent of the North- 
western Mutual Life of Milwaukee, under Gen- 
eral Agent Crouch. 


C. S. Armstrong, formerly cashier for the 
Covenant Mutual of Galesburg at Cincinnati, 
has opened an office in the Pickering building, 
as manager of the State Life of Indiana. of 
which company T. G. Witherspoon is Ohio 
state superintendent. 


Samuel Lippert, a successful district agent 
of the Mutual Life of New York at Cleveland, 
has gone out of the life insurance business, and 
is managing to exist on the income of his oil 
wells, which he recently discovered, and which 
are said to be bringing him in $70 a day. 

John T. Brasee, recently appointed a special 
examiner for the Ohio _ department of insur- 
ance, together with H. Bassett, statistician, 
are making the ~hs By ‘annual examinations 
of the Union Central Life and the Western 
and Southern of Cincinnati. The work will 
require two or three months’ time to com- 
plete it. 

The Equitable Debenture Company is the 
name of a new financial institution which has 
been launched at Columbus, Ohio. It op- 
erates under the debenture law, which was 
passed at the last session of the legislature. 
The officers are: T. E. Knauss, president; 
William Felton, vice-president; John G. Dun, 
secretary; P. B. Darling, treasurer, and Theo- 
dore Weiant, attorney. 








AMONG CASUALTY MEN. 


LIABILITY INSURANCE AT CHICAGO. 
The status of liability insurance at Chicago 
to an extent, characteristic of all 
cities, yet in Cook County, in which Chicago 
located, the difficulties with which that 
branch of underwriting has to contend are 
noted in an aggravated form. 

The main factor with which the companies 
have to contend is the constant and increasing 
fire of litigation. Young men enter the legal 
profession, graduating from the city 
and coming from adjacent localities. The 
number is on the advance all the time. These 
men have not the social or business connections 
whereby their services will be sought. They 
have to meet a stern question. There is no 
easier method of getting a livelihood or mak- 
ing a beginning than to enter the realm of 
personal damage cases. Every ramification is 
employed to ascertain who have been injured 
and they are visited by the attorneys. At the 
police stations, desk sergeants make out a list 
of injuries reported, and some attorneys who 
are on the “inside” get them. At the Cook 
County Hospital, those who have a political 
pull are allowed to visit patients that have 
been injured, although in many cases the poor 
devils are nearing death. Physicians are work- 
ing hand in hand with these lawyers, 
lists of persons they are attending. 
great factories, there 





is, 


other 


is 


schools 


send 
Near the 
are saloonkeepers or 
others who keep close watch on injuried per- 
and report to attorneys. All of 
arrangements are made to get names and ad- 
dresses of these persons. 

Many of the injured are of the ignorant 
class, engaged in unskilled labor, most of them 
probably foreigners. It is impossible to rea- 
son with such people. All they have is their 
hands with which to work. They have false 
ideas of American business conditions and are 
under the impression that they can collect a 
fortune if they become injured. This influence 
of personal damage attorneys is the most seri- 
ous question that confronts a company in a 
large city. Most cases could easily be settled 
at once, but suits are usually brought and the 
company put to an extra expense. Lawyers 
advise clients to begin proceedings and then 
they begin to bulldoze the companies. 

The following shows the Illinois employers’ 
liability business, most of which is in Chicago, 
also the loss ratio in the State and the general 
loss ratio for employers’ liability all over the 
country: 


sons, sorts 


Company. 


Premiums 





Employers Liability ........ $118,884 

Frankfort American ......: 7,863 

London Guar. & Acc..... . 175,505 

Maryland Casualty ...... 83,038 

New Amsterdam C asualty 17,090 

PE Gbavcgse ougeesetiens 13,971 

NEEEN Sdneccee sowveesdeces 17,912 

Union Casualty ............. 10,936 

ie ~~ eee ae 10,705 

Frankfort Marine .......... 62,780 : 
Fidelity & Casualty ........ 163,419 177. 5 108 50 


STANDARD ACCIDENT. IN MICHIGAN. 

The death of Captain J. P. Patton at Les 
Cheneaux Islands last week removes one of 
the prominent Michigan. 
He of the 
Standard Accident. he 
signed and took the Michigan state agency 
of the company. He has not been active for 
a few years past, and the company not 
hold the place to Michigan business it 
should on that account. The Standard does 
a good and clean, though rather small, busi- 
ness in Michigan. It will probably arrange 
to push its business in its home State ex- 
tensively from now on. The policy of the 
company is to operate in a small number of 
States, but in the States in which it does 
work, to make a heavy drive. In Ohio, for 
instance, it does about a hundred and seventy- 


insurance men 
and first 
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five thousand dollars 
Last April, 


it opened an independent city 


in premiums a year 
with Captain Patton's permission, 
office in De 
troit, with a view to bringing up its premiums 


to something near where they should be 
It is not probable that a state agent will b« 
appointed to succeed Mr. Patton, but it is 
more iikely that the company will decide to 


run Michigan on the same plan it does Ohio, 
by means of district agencies. 


—s 


COLORADO DEPARTMENT CONTROVERSY 

The over the Frankfort 
examination by the Colorado department be 
tween Deputy Eddy Austin 
still rages. Both contend they are 
right. Austin still maintains that the Frank 
fort is impaired and Eddy states it not 
It now seems but just to the company and 
public that the New York department make 
an 


heated controversy 


and Accountant 


sides 
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examination. 





The New Amsterdam Casualty will cease 
writing burglary insurance in all States where 
the laws divide casualty in two lines. It will 
select employers’ liability in such cases and 
such classes as attend it. It has already cut 
off burglary in Iowa. 





MISCELLANEOUS NOTES. 


A scheme is now on foot to purchase 


Eagle of New York. 


The Encyclopedia of Insurance has been is 
sued by the Insurance Journal Company of 
fartford. It is what its name implies and ‘is 
a most valuable book for every underwriter. 
Biographical sketches of all prominent insur 
ance men of the country comprise one of the 
prominent features. 


“Rough Notes” is preparing a special num- 
ber for the Fire Underwriters Association of 
the Northwest and will publish a group picture 
of members. In its letter to members soliciting 
their photographs, it states that it will make 
no charge for the photographic enterprise, but 
suggests that a subscription to the paper would 
not be out of order. 


The F “ee rnal Life 


the 


Association of Colum- 
bus, Ohio, has decided to wind up its affairs 
after an existence of about six months. It 
was incorporated December 28, 1899, and was 
licensed to do business January 6, 1900. In 
the meantime it had reinsured the Fraternal 
World Life Association of Wapakoneta, Ohio. 
The company expects to repay all the 
premiums it collected for the new company. 


NEW YORK UNDERWRITERS AGENCY 


ESTABLISHED 1864. 
Local Agents in all Prominent Localities In the 
United States. 
Office: 100 William Street, New York. 


A. & J, H. STODDART, General Agents. 


TO COMPETE 


WITH THE FRATERNALS: EVERY OLD LINE AGENT 
SHOULD HAVE AS 


A Side Line 


THE AGENCY OF 
The Young Men’s Institute Insurance Co. 
(Incorporated under the laws of Ohio.) 
Leading Features: Policy Provides: 
AMPLE RESERVE. SICK BENEFITS 
LOW EXPENSES. DISABILITY BENEFITS, 
CAREFUL EXAMINATIONS LIFE INSURANCE. 
MONTHLY PAYMENT PLAN. 


Write for information to the Company, Pike Building, 
Cincinnati, Ohio. 


FRANKLIN’S INSURANCE SUPPLY 
HOUSE, 


Send 10 cents for sample policy of forms 
Experience in fire insurance. |5 years. 


~ INSURANCE ADJUSTERS. 
ARTHUR L. DKAPER, 


Adjuster of Fire Losses. 
can Trust Bidg., Cl 
Long Distance 


F. L. PARSONS, 
Adjuster of Fire Losses, 
Ave., Room 19, CLEVELAND, O. 
Te ephone Main 1 

















Newark, 
Ohio, 





1005 Amer 


= 


eveland, 


"Phone 





29 Evciip 





i) 
i 
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IN SUR ANCE BROKERS. 
EDWARD D. CLARKE CO., 


77L 4 SALLE St., CHICAGO. 
Reference, R« - al Trust © 





facilities for surplus lines 


SHIPMAN & WAYNE, 
Fire Insurance, 
210 La SALLE STREET, CHICAGO. Correspondence solicited. 
Surplus Insurance placed in strong companies 


SUMMERHAYS & PATTEN, 


Fire Insurance Brokers, 
84 ADAMS 8T., CHICAGO. 
Insurance placed on Mercantile and Manufacturing Risks 
in any Location; correspondence solicited. 


ARTHUR KLEVE, 


Broker and Underwriter, 











Handler of Large Lines, 
130 East Turrp St., CrncrinnaTI, OnI0. 


Correspondence Solicited with Outside 
Companies and Brokers. 


INSURANCE LAWYERS. 





THE WESTERN 


Repre-enting companies writing | 
surplus insurance, special Tisks and reinsurance, also large | 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


White, Johnson, McCaslin & Cannon, 


Counsellors at Law, 


1416 to 1421 Williamson Bldg., Cleveland, O. 





SPECIAL ATTENTION GIVEN TO THB 
LAW OF INSURANCE, 


BOWEN, DOUGLAS & WHITING, 


Attorneys and Counsc<lors, 
80-85 Morrat Bock, Derrort, MIc#. 
Special Attention to Law of Insurance. 








H. J. Booru, ATING, S. PETERs. 


BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 Boarp or TRADE, 
Telephone 784. CoLumBts, Oa#IO. 
Special Attention given to Insurance Law. 





Albert Crane. Mark Norris. Fred’k W. Stevens. 


CRANE, NORRIS & STEVENS, 


Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg.., Grand Rapids, Mich. 
Special Attention given to lnsurance Litigation. 


HOWARD & HANDLAN, 
Attorneys at Law. 


Special Attention to Law of Insurance. 
WHEELING, West VIRGINIA 








T.B.Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 


Attorneys and Counselors at Law, 
UnitTep BANK BUILDING, 
Special Attention to Insurance Law. 


LOCAL AGENTS. 
C.A. FARNHAM & CO., 


4TH AND VINE Sts., CINCINNATI, OHTO. 
Fire, Marine, Tornado, Rents. Plate Glass, Aecident. Boiler, 
Elevator, Employers’ Liability ard Bonds. 
Correspondence Solicited. 














M. BUCHMANN. A. W. PARSONS 


BUCHMANN, PARSONS & CO., 
ire "Insurance. 
Corre scsantiehent Solicited, Lines Large or Small. 
401-2-3 Ganrrie.tp BLpe., CLEVELAND, OHIO 


THOMAS H. GEER & CO., 
General Insurance, 
158 SupPeRior STREET, CLEVELAND, OHIO 
Members of the Ohio Association of Local Fire Insurance 
Agents 


0. M. STAFFORD, GOSS & CO., 
BROADWAY AND WILLSON AVENUES, CLEVELAND, Ou10. 
The largest Agency in Cleveland. Facilities for large lines. 
we ) Woodland and Willson Aves., 
Branch Offices } Downtown Office: Century Bidg. 


FRED P. THOMAS & CO., 


General Insurance, 











Stanxnvarp Buitpine, No 53 Eve.ip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 





HENRY 0’KANE, 
General Insurance Agency, 
THe WYANDOTTE CoLumBvs, Ox10. 
Special facilities for large lines. 





JOHN K. DUKE & SON, 
Fire, Life and Accident Insurance Agents, 
Leading Agents at Portsmouth, Ohio. 
Buy and Sell Real Estate. 
No. 51 West Srcoxp Sr. PorTsmoUTa. OHIO. 


WHITTLESEY ADAMS, 
Fire Insurance, 
Establisaed 1857. 





WARREN, Ox10 


CINCINNATI, O8IO. 
| 











UNDERWRITER. 


J. H. LEIDING, Insurance 
MASONIC TEMPLE, 


N. E. Cor. Third and Wainut, CINCINNATI, OHIO 


Telephone 2712. 


Royal Exchange Assurance, Est. 1720, London, England. 
ance Co., State of Illinois, Rockford, Ill, Millers’ and Manufac- 
turers’ Insurance Co., Minneapolis, Minn. Phoenix Fire Insur- 
ance Co, Hartford,Conn. Maryland Casualty Co., Baltimore, 
Md. Plate Glass, Elevator, Boilers and Employers Liability. 





J. N. VANCE, Pres. 


Jas. P. Apams, Secy. C. H. MERKEL, Ass‘t Secy. 


Cash Capital, 8100,000.00 
Over $1,750,000.00 Paid in Fire Losses. 


Franklin FireInsuranceCo, | 


OF WHEELING. 


Organized 1862. 


























Write for our 


Instructive Catalogues 


a 
Professional 
"Tu. Underwriters. 


Insurance Department, 


THE GLOBE WERNICKE Co., 
CINCINNA7’ I. 





Health Insurance Exclusively. 


Gustav W. Liirman, Prest. Samuel R. Barr, Vice-Prest 
J. Bannister Hall, Sec’y-Treas. 


National Indemnity & Insurance 
Company of Baltimore City. 


CAPITAL $100,000.00. SURPLUS, $38,000.00. 
RELIABLE AGENTS WANTED. 


And Return from Cincinnati. 


“BIG FOUR” 


- 8:30 a. m., 12:20 p. m., 8:30 p. m. 
- 5:30 p. m., 8:40 p. m., 7:15 a. m. 








Lv. Cincinnati . 
Ar. Chicago 


Superb Dining-Car Service, Compart- 
ment and Standard Pullman Sleepers, 
Parlor Cars and Elegant Day Coaches. 


Trains leave Cincinnati from Central Union Station, 
Corner Third and Central Avenue. Passengers from 
the South avoid all transfer across the city and enter 
Chieago along the shores of Lake Michigan, affording 
an excellent view of the Lake Front. All trains enter 
Central Station, Twelfth Street, Chicago. 

Tickets will be sold for the thirty-fourth Encampment, 
G. A.R., August 25th to 29th inclusive. with return limit 
until September 30th, 1900, if deposited with Joint Agent 
= : hicago prior to 12 o'clock noon of September 2nd. 

all at 


‘*Big Four’’ Ticket Office, 
N. W. Cor. Fourth and Vine. 


E. REEVES, Gen. Southern Agt. 
WARR EN 3 LYNCH, W. P. DEPPE, 
Gen. Pass. and Tkt. Agt. A. G. P. & T. 


CINCINNATI,.O 


Agt. 


Insur- 


C. W. Franzuem, Vice Pres | 


} 
| 
| 
| 


184 —_— TSE 


1900 


Western Mutual 


FIRE INSURANCE CO. 
OF URBANA, O, 


WRITES OHIO BUSINESS ONLY. 


Fifty-Four Years Continuous and Successful Operation. 





| W. R. ROSS, President. C. A. ROSS, Secretary. 
E. T. KANE, Ass’t Secretarv. 





| Emcorporated April 17, 1876. 
Began Business October 2, 1876. 


Tit CENTRAL MANUFACTURERS 


MUTUAL INSURANCE CO. 
VAN WERT, O. 


Liability of Members to A it, $371,788.55. 
Total Cash Assets $108,980.80. 
Net Cash Surplus $67,218.20, 











H. V. Otney,Pres, F.W. PuRmorRt,Sec’y and Treas. 





STRONGER AND BETTER THAN EVER. 1200, o 


TheOHIO MUTUAL 


FIRE INSURANCE CO. 
OF SALEM, O. 


An Agency Company Confined to Ohio. 





“MAXIMUM SECURITY—MINIMUM COST,” 
J. BR. VERNON, Secretary. 





CHARTERED 1851, 


Richland 


Mutual Insurance Company, 
MANSFIFLD, OHIO, 


DIRECTORS: 
N. S. Reed, J. W. Jenner, W. W. Cockley, 
J.C. Larwill, G. A. Clugston, A. C. Cummins, 
H. R. Smith, H. C. Hedges, J. A. Rigby. 


Assets, $1,600,000.00. 
H. BR. SMITH, Pres’t. R. SMITH, Sec’y. 





1. W. WaGner, Pres. J. M.Coox,-Sec’y. 


TWENTY-S(X YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO. 
OF MANSFIELD, OHIO. 


Premium Notes, $388,760 
Net Cash Surplus $23,435. 





Transacts an iigency Business in Ole, 








Twentieth Annual Financial Statement 
OF THE 
| Manufacturers’ & Merchants’ Mutual Insurance Ce 
ROCKFORD, ILLINOIS. 


4. W. PRICE, Presiventr. F. F. WORTAWOOD, TREASURER. 
GEO. B. KELLEY, vice-pres. GEO. W. CARSE, SECRETARY. 


JAN wnsetred 1, — 


oS. “ 
Contingent .. cove 





| ASSETS. 





Surplus above all Liabilities....... eccccccccces 
| Net Cash Surplus, $18,113.93. 


jones it since organization “corrected”. ..$807,920 23 
vidend paid since organization........ 99,411 2 


> Seuiaietinea ations eiaaamenianialinn, 























THE WESTERN 








PROVIDENT LIFE AND TRUST CO. 


OF PHILADELPHIA. 








INSURANCE IN FORCE, - - «+ $128,740,464.00 
ASSETS. - - *° = <\2# = 40,037 ,989.76 

In everything which makes Life Insurance poe safe, moderate in 
cost, and suitable to the needs of insurers the PROVIDENT is unexcelled, 


Evidence of the skillful and faithful mauagement of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
rate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents solicited. 
WILLIAM D. YERGER, Generar Acent Western Onto, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, OHIO. 
S. S. SAFFOLD, Generac Acent Eastern Ono, 
706-710 GARFIELD BUILDING, CLEVELAND, OHIO. 
JAMES W. JANNEY, Genera Acenr, 
326 MARQUETTE BUILDING, CHICAGO, ILL 


BASSETT 4& REESE, Genenat Aoenrs, 
44 HOME BANK BUILDING, DETROIT, MICH. 





Provident Savings Life 
Assurance Society 


OF NEW YORK, 


Epwarpb W. Scott, PresipENT. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 


Successful Agents, and Gentlemen Seeking Remunerative Business Connections, 
May Apply to the Head Office, or any of the Society's General Agents. 





——=]THIRTY-FOUR YEARS OLD,.q==- 


Annual Statement, December 31, 1899. 











° | Ins ME visi winetesditmniss $487,739.81 
Millers & Manufacturers tompany | <0 sm) 
Minneapolis, Minnesota. amin... =a 

C. B. SHOVE, President. F. $. DANFORTH, Secretary. 4. 1. HUSS, Ass’t Secretary. Surplus over all Liabilities..................... $272,061.28 

F.K. HOGUE, Toledo, Ohio, - - General Agent for Ohio. Seatends Ould Gime Goputuatha..... anaUnnS 
ania rometatvies | vento Mutual Reserve Fund Life Association 


AWAPOLI 


, 


THE STATE LIFE INSURANCE GOMPANY, "™™ 


The largest and most progressive 01d Line Company im the world for its age. 





tnsurance In force December 31, 1899 .............ccecececceccccceccccceescees $22,208,470 
ER vakdetonscetcbeseyesciess cbbbdbubeessessescdiaesse sscnes tcubse 417,780 
a a ce Fe a le i 266,246 
Surplus over all liabilities, saved out of the business in five years ............... 161,534 
Deposit with State of Indiana for protection of all its policy-holders............. 300,006 


No other Company could show such results at the same age. 


The Company is incorporated under the Legal Reserve, Compulsory Deposit 
law of na, acknowled; to be the best law ever enacted. Every policy is se- 
cured by a deposit of its entire reserve value with the State of Indiana. 

The Comgeny issues all forms of life and endowment insurance, with loan, cash 
and paid-u ues, extensions, etc. 

To Life Insurance Agents—&xamine the Life Annuity Competitive Contract of 
this Company. A unique and advanced method, original with this Company, of se- 
curing a closer fraternity of interests between the agents and the Company. The 
only contract that givesan agent a fair show to grow with, and share in the pros- 
perity of his Company as it grows and ime It enables the average agent to 
win a life competency and become independent, WRITE FOR PARTICULARS. 


(/ncorporated.) 
FREDERICK A. BURNHAM, enacsioent. 


Mutual Reserve Building, New York City. 


LIFE INSURANCE 
ON PURELY MUTUAL BASIS, 


WITH FULL RESERVE. 
1881. © RESULTS UNPARALLELED. @ 1900. 


Total Death Losses Paid by Mutual Reserve Fund Life Association 
since organization, over 
FORTY MILLION DOLLARS, 


Competent men can secure liberal contracts by applying to the Home Office 
or to any of the Managers or General Agents. 








5-Massachusctts Mutual Lift Insurance Co. ms 


INCORPORATED 1851. 


Assets Jan. 1, 1900, $23,819,937.17. 


Liabilities, $21,835,114.54. 


Surplus, $1,984,822.63, 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. 


CINCINNATI OFFICE: 20! Johnston Building. 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 





A. G. TeRnwipPsEep, Prest. W. C. Hru1, Treas. 


THE INTER-STATE LIFE 
ASSURANCE COMPANY. 


Home Office: W. E. cor. Fourth and Elm, Cincinnati, Ohio. 


J. W. PowErs, Secy. 














The company operates upon the mutual principle. Chartered and authorized un- 
der the general laws of Ohio, as a level premium, legal reserve company. Its 
rates and policy guarantees are the fullmess of 


THE HIGHEST STANDARDS. 
The company issues all forms of legitimate insurance contracts, such as term, limited 
payment life, endowment and debenture policies. 

Extraordinary inducement to Agents 


will be made to a limited number to operate in Ohio. None but men of high stand. 
ing and good record desired. Address the AGENCY DEPARTMENT. 


A “MILLION DOLLAR” COMPANY! 
FIRE INSURANCE 


GIRARD men 


OF PHILADELPHIA, PA. 


ASSETS $2,078,168. 





Organized 1853. Surplus $1,029,667. 


| This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 


companies should address 
WM. E. ROLLO & SON, 
MANAGERS WESTERN DEPARTMENT, 
210 LA SALLE STREET, 





CHICAGO, ILL. 


| 
| 
| 
















































AMERICAN HEAD OFFICE: ‘ : 
> a 
° 846-348 Broadway, Kew York. a = 
OSCAR ISING, Gen’! Manager. z CASUALTY 3 
SIDNEY WN. MOOR, y 1S if 54 AND-4+—4—— 4 
yc $ SURETY 3 

: COMPANY, 3 | 

$ Wainwright Bidg., ST. LOUIS, MO. $ | 

3 3 | 

73 3 3 | 

BTARANE P.w.waRD, | Individual Accident, Health 3 
1131 Willlamson Build! . : 

D CLEVELAND, OH10, |S and Plate Glass Insurance. } | 

GENERAL AGENT EMPLOYERS’ LIABILITY AND CasUALTY DEPT. | Qs 3 



































3 Te] | 
OHIO. PS: NORTH DAKOTA. | | 
INDIANA. | U KEN a {| SOUTH DAKOTA. 
amg } Ins. Co. of America, ee : NEBRASKA. 

! §| KANSAS. | 
WISCONSIN. 
wtinresoTa. | Western Department, $| OKLAHOMA. : 
IOWA. B] P. D. McGREGOR, Manager, | C. G. SHEPARD, Au't Manager. COLORADO. 
MISSOURI. rsa eerag WYOMING. 
































Wedem Saage Wreclng Agcy |THE EZEKIEL & BERNHEIM CO 
FIRE AND MaRINE SaLvace. § §ALVAGE WRECKERS 





fos. 207 and 209 Madison Street, AUCTIONEERS and APPRAISERS | 
CHICAGO. Salesrooms, 334 Main Sireet, Warehouse, 316 Elm Street, | 
| SAMUEL GANS, Manager. CINCINNATI, OHIO. 
= a sip winger Every facility for handling merchandise of all descriptions. 
mem ~©Long Distance Telephone, ©. B. ROTHSCHILD, Special. Leng Distance Telephone, No. 1368. 
= Main Express 275 @@ Adjusters will please telegraph or telephone at our expense. 49 








THE MUTUAL LIFE INSURANCE COMPANY 


OF NEW YoRE 
Brceanp A. McCurnDY, Pret. 
Offers exceptional opportunities to good agents to represent it in the United States and Canada. 
It is the best company to work for and employs only good and reliable men. 
It issues the most attractive and desirable policies, and is the greatest financial institution in the world. 














Experienced agents who desire to represent this company are invited to address 
GEORGE T. DEXTER, Superintendent of Domestic Agencies Home Office. 

















mm - BALTIMORE. 
} ~~ ll —- 51. — . EEE peneetieenenbegnegeesaneeseseteei 
and Health Surples to Poltey-belders . Traaeidine steeeseeeeseesesenasseenaeenee - 61,350,006 


WF Writes desirable contracts covering 
y Se Employers’ Liability, Workmen’s Collective, 


Policic¢s. Public and La ’s Liability, Teams, .. i INSURANCE 


oF New YORK. — — — Glass, Elevator, .. 
LARGE BENEFITS. LOW RATES. BEST COMMISSIONS. Saainenaeienns Eamamaneae aiiiaih unm 

Guaranteed Elevater and Steam ier Pelicy - 
Assets, + + $777,385.45. Surplus, + © $365,124.30, | Tee Strongest Coovalty and Accident Company. PRODUCING AGENTS WANTED. 


oneal GEO. G. BROWN, General Agent for Ohie, 
908 New England Building, Cleveland, Ohie. 
KIMBALL C. ATWOOD, Sec’y, 290 Breadway, New York. A.C. DURBOROW. General Agent, 605 Tacoma Bldg., Chicago, ll- 


——— 
































